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MANUAL 1 


AGENCY CO-OPERATION 


through direct mail advertising is just one of the 

features which give Fidelity men a distinct advantage. 

Last year we distributed 41,341 direct leads—all in- 

terested prospects who requested information. ‘This 

service, and its original policy contracts, enabled 

Fidelity to show an increase of 28.35 per cent. in paid 
_ business last year. 


Fidelity operates in 40 states. Full level net pre- 
mium reserve basis. Insurance in force over $203,- 
000,000. Faithfully serving insurers since 1878. 


A few openings for the right men. 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, Philadelphia 
WALTER LE MAR TALBOT, President 








A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2——Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL: 








Answer Quick! 
A LIVE, ACTIVE 


DISTRICT MANAGER anc 
SOLICITOR WANTED 


IN 


OKLAHOMA 
WISCONSIN 
INDIANA 
MICHIGAN 


By the 
Oldest Mutual Association 
of its kind 


Address ERNEST W. BROWN, Secy.-Treas. 


INTERSTATE BUSINESS MEN’S 


ACCIDENT ASSOCIATION 
BROWN BUILDING DES MOINES, IOWA 














50 ¢ i 0 Cc 
Qo 


Stolen -- 
$8,618,869.00 


“For the twelve months ending April 9, 1921, 
there had been a total of $6,300,000 stolen from 
the mails. For the six months following, that is, 
from April 9, 1921 to October 9, 1921, there had 
been stolen $318,869.” 

Postmaster-General Hays. 

Subsequent to this latter date have occurred 
the robberies of Kansas City, Paxton, Illinois, and 
New York. The New York robbery totaled 
$2,000,000. 

The above information proves the indispensability of Regis- 
tered Mail Insurance to shippers of cash and securities. But 
when insuring against such great losses, remember that it is 
essential to select a thoroughly responsible company, as very 
heavy values are involved. 


The Continental, reliable, strongly founded can be 
depended upon. 


THE CONTINENTAL INSURANCE CO. 


Cash Capital, Ten Mill- 
ion Dollars. 


Henry Evans, Chairman 
of the Board 


Norman T. Robertson, President Managing Branch 


ices 
CHICAGO, MONTREAL 
SAN FRANCISCO 


Home Office: 80 Maiden 
Lane, New York. 


“AMERICA Fore" 
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THE 


AMERI€AN HOME LIFE INSURANCE CO. 
Will give 


an enabling, assisting contract to a 


Real District Manager 


Good territory for three men who are 
producers with contracts that 
bridge the gap while 


starting. 
Address, F. P. Metzger, Secretary 
Topeka, Kansas. 


stating age, experience and with whom 


last employed 


NATIONAL AMERICAN 
LIFE INSURANCE CO. 


Greater, stronger and more progres= 
sive than ever 


Invites the support of the people of 
Iowa, and correspondence from capable 
experienced life insurance men, who can 
write business in this territory. To such 


a very favorable contract will be offered. 


Address L. H. Koch, President, 
Burlington, Iowa. 

















The New Fourteenth Edition of 


PROMINENT PATRONS 
OF LIFE INSURANCE 


is widely recognized as one of the 


BEST CANVASSING DOCUMENTS 


ever issued. Its contents have been carefully revised 
for the new edition, and many new names have been 
added, so that the work now contains names of some 


6000 PERSONS 
carrying from 
$50,000 to $4,500,000 
of Life Insurance. Also 
400 LETTERS 


commending life insurance for protection and in- 
vestment. 





PRICES: 
Limp Cloth Binding Flexible Textile Binding 
$1.50 Single copy $2.00 
120.00 100 copies 160.00 
450.00 500 copies 600.00 
600.00 1000 copies 900.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE Publishers 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author isan expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 William Street 
New York 


Chicago Office 


Insurance Exchange 








Tue Spxcrator is published every Thursday by The Spectator Company, at 185 William Street, New York, N. Y. Entered as second-class matter June 28, 1 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tuer Spectator, Volume CVII, Number XXII, December 1, 1921; $4.00 per annum, 
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Something Is Always Happening 


Accident or Sickness Ever Liable to Overtake You 
By William T. Nash 


OU have quite a contract on your 
hands when you undertake to 


support and bring up a family now- 


adays. Moreover, there always is 

the danger that accident or sickness 

might compel you to give up right 

in the midst of it. But in that case, 
your bond would come to the rescue. That is where 
your accident and sickness insurance would come in. 
It is the bond you give your wife and children that you 
will fulfill your contract. It begins where you give up. 
It goes ahead and supports the family. It stands be- 
hind your business obligations and your good name. 
It pays the bills and carries on the contract while you 
are helpless and thus honorably releases you. That is 
the kind of bond your policy is, and it is the only bond 
that will do this. 

I know men who thoughtlessly had dropped their 
accident and sickness insurance, or “jumped their 
bond,” as some would say, and now when they want 
to get it back, they can’t. Something had happened! 
A slight misstep, the carelessness of someone else, a 
wandering germ or maybe only the prick of a pin. But 
it was enough. Some of these men would be willing to 
make almost any sacrifice to get back their policies, but 
bodily injury or the seed of disease will forever bar 
them. Something had happened. And something 
always is happening, you know. That is why the doc- 
tors and the undertakers always are busy. That is 
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why the hospitals always are crowded. And that is 
why we have to have insurance that will keep us on the 
pay-roll during these misfortunes, and have it all the 
time. 

I have known others who had let their policies go 
and later on were overtaken by serious accident or 
were the victims of some lingering illness which made 
them helpless for life. Some things can be had only 
when the immediate need of them is not apparent. 
One cannot get fire insurance after the spark has 
fallen, nor accident and sickness insurance after some- 
thing has happened. We have to have this protection 
all the time to have it at the right time. We have to 
have it when we do not need it to have it when we do 
need it. 

Therefore, if you can get accident and sickness 
insurance, get it now and keep it. Let nothing ever 


tempt you to drop it. If you are hard pressed, that is 
the time of all times when it is absolutely vital for you 


to keep yourself and your family safely and fully 
protected. The time is certain to come when you will 
be supremely thankful that you had the courage and 
the good sense to hang on to your insurance. More- 
over, the comfort of mind—the feeling of security 
every moment of your life —is certain to be worth to 
you far more than the trifling cost of this altogether 
necessary provision. 

Instead of ever dropping any part of your acci- 
dent and health insurance, add to it while you can. 
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THE HOMICIDE RECORD FOR 1920 


Rate Per 100,000 of Population Fell to 8.5 Last Year 








SHOWS SUBSTANTIAL DECLINE FROM 1919 RECORD 





_ Four Cities Have Over 36 Homicidal Deaths per 100,000—Rate Among Colored 
Persons Nearly Eight Times That Among Whites 


By FREDERICK L. HOFFMAN, LL.D. 
Third Vice-President and Statistician, The Prudential Insurance Company of America, Newark, N. J. 


The homicide record for the year 1920, as 
exemplified by the returns from thirty-one 
American cities, presents a somewhat more 
hopeful aspect of this problem than that of 
the previous year. 

By applying the.1920 ratio to the population 
of the United States we have an estimated 
number of homicides of 9000 for last year, as 
against 9500 for 1919. 


TABLE A 


ConsotipateD Return oF Deatus From HoMIcIDE IN 
81 American CITIES 


1900-1920 
Rate per 
Year Population Homicides 100,000 Pop. 
1900 11,981,034 609 5.1 
1901 12,331,665 603 4.9 
1902 12,611,765 621 4.9 
1903 12,970,877 690 5.3 
1904 12,956,583 729 5.6 
1905 14,024,422 931 6.6 
1906 14,851,650 1148 7.7 
1907 15,648,584 1338 8.6 
1908 16,056,800 1272 7.9 
1909 16,465,016 1196 7.8 
1910 16,873,233 1365 8.1 
1911 17,243,138 1429 8.3 
4912 17,613,045 1464 8.3 
1913 17,982,950 1575 8.8 
1914 18,352,856 1566 8.5 
1915 18,722,762 1614 8.6 
1916 19,092,668 1742 9.1 
1917 19,462,572 1777 9.1 
1918 19,832,478 1672 8.4 
1919 20,202,383 1831 9.1 
1920 20,571,897 1756 8.5 
1910-1914 88,065,222 7399 8.4 
1915-1919 97,812,863 8636 8.9 


Reviewing the rates for the last twenty-one 
years, as shown in Table A, we note that the 
figure is still somewhat higher than for the 
first decade of this period. The rate for last 
year, however, was equaled or exceeded during 
seven of the twenty-one years under review. 

‘Table B shows the comparative frequency in 
the. various cities. It is encouraging to note 


TABLE B 


Didesisiaannis Statistics of DeatHs From Homrcrpe 
In 81 American CITIES 





1910-1920 
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Rate per 100,000 of preuies E 

P22 we 

. Citiés *1910- 1914 1915-1919 _ 

Atlanta, Ga. ....- 33.4 36.8 +10.6 
Baltimore, Md. ... 5.1 7.7 70 — 0.7 
Boston, Mass. .... 4.8 4.7 5.1 + 0.4 
Buffalo, N. Y..... 4.9 5.6 4.1 — 1.5 
‘Charleston, S. C... 384.7 25.3 36.5 +11.2 
Chicago, eet 9.2 10.4 10.3 — 6.1 
Cincinnati, O...... 11.2 13.1 5.7 — 7.4 
Cleveland, . 6.4 11.7 12.5 + 0.8 
se « 5:8 ° 7:3 7.8 a 
Hartford, Conn.... 3.7 8.9 4.3 + 0.4 
‘Tadiatiapolis, ie. 10.0 _ 9.6 5.7 — 3.9 
es, 9.8 10.5 9.8 — 0.7 
pol ng tye oe ST 16.4 11.1 — 5.8 
Memphis, Tenn.... 69.9 64.5 63.4 — 11 
Milwaukee, Wis... 3.4 3.6 8.0 — 0.6 
‘Minneapolis, Minn. 4.1 5.7 5.2 — 0.5 
Nashville, Tenn... 33.5 24.5 16.0 — 8.5 
Newark, N. SS 8.4 5.3 3.4 — 1.9 
New Orleans, La.. 23.9 22.4 16.9 — 5.5 





New York, N. Y... 6.0 4.8 5.9 + 1.1 
Philadelphia, Pa... 4.7 6.2 6.2 — 
Pittsburgh, Pa..... 5.8 8.6 10.3 + 1.7 
Providence, R. I... 5.8 4.4 2.9 — 1.5 
Reading, P4.:3.... 2.6 1.9 1.8 — 0.1 
Rochester, N. Y... 3.4 3.2 1.3 — 1.9 
Savannah, Ga...... 27.4 27.2 44.0 +16.8 
San Francisco, Cal. 11.8 13.1 7.6 — 5.5 
Seattle, Wash...... 10.3 8.7 5.6 — 3.1 
Spokane, Wash.... 8.2 6.7 2.9 — 3.8 
St. Louis, Mo..... 13.6 17.2 12.6 — 4.6 
Washington, D. C. 7.5 11.4 12.6 + 1.2 

Total 31 Cities.. 8.4 8.9 8.5 — 0.4 


that only nine of the cities under review show 
a higher incidence during 1920 than the average 
of the previous five years. This is indeed signifi- 
cant when we consider that for the year IQII 
twenty-two out of thirty cities showed a de- 
cided increase over the previous decade. 
Turning our attention to the individual record 
of each city, we note that Memphis still main- 
tains the unenviable position of heading the list 
with a rate of 63.4 per 100,000 of population, 
Savannah being second with a rate of 44.0, 
Atlanta third with 40.9, and Charleston fourth 
with a rate of 36.5. The three last-named 
cities, however, show a decided increase over 
the previous five years, while Memphis experi- 
enced a decline in the incidénce of this condition. 
Furthermore, it will be noted that the cities ex- 
periencing the highest rates are those having a 
large colored population. Boston, New York, 
Philadelphia, and San Francisco all have a fav- 












TABLE C 


GEOGRAPHICAL DISTRIBUTION OF HoMICIDES 
REGISTRATION STATES, 1915-1919 


IN THE 
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Section and State £ 4 z g gs 
ae 3] gs 
ee 
New England States. 1,016 2.8 
Connecticut ....... 15-19 26 256 3.9 
NEQUE o.cia\cip-s'es'cibine 1915-19 33 56 1.5 
Massachusetts ..... 1915-19 29 587 2.9 
New Hampshire... 1915-19 $2 35 1.6 
Rhode Island...... 1915-19 27 96 3.3 
lo Pr 1915-19 31 36 2.0 
Middle Atlantic States 5,469 5.1 
New Jersey... 1915-19 22 707 4.7 
NCW VOPKo< 6escese 1915-19 24 2,190 4.4 
Pennsylvania ...... 1915-19 19 2,572 6.1 
Southern States 6,514 10.8 
elaware 14 17 7.7 
PUBTIAD o2:<46 3 170 7 
Kentucky 9 1,248 10.5 
EOUisiana: <esccscs - 1918-19 2 643 18.0 
po Py 1915-19 18 432 6.1 
Mississippi ........ 919 1 341 19.0 
North Carolina.... 1916-19 12 786 7.9 
South Carolina..... 1916-19 6 800 12.1 
Tennessee ..... ee. 1917-19 5 873 12.6 
VANIOIE: 60:65 00:0 -» 1915-19 8 1,204 10.7 
Central States... 7,483 6.1 
BMDEE 6.54's5-c010 eee 1918-19 15 965 7.5 
TOGIEGR: <c:c0e sca -» 1915-19 21 780 5.1 
PSUR aa o:0'cs.n Rie 1915-19 16 590 6.8 
Michigan .......-. 1915-19 25 688 4.0 
Minnesota ........ 1915-19 28 370 3.2 
Missouri ........ -- 1915-19 10 1,733 10.3 
1D. cé.cesccucecs SaaS 13 2,135 7.8 
Wisconsin ........ 1915-19 30 277 2.2 
Rocky Mount’n States 867 9.4 
CMIOCENO: G6:004.000% 915-19 11 414 9.2 
MOURA 2 c0:c00c%es 1915-19 4 382 13.2 
RBA ei cracicta cine erece 1915-19 20 121 5.6 
Pacific Coast States.. 2,192 9.2 
CAMIGEIMR 65-605:5% - 1915-19 v4 1,714 10.9 
LOSS Pe eae - 1918-19 23 69 4.5 
Washington ....... 1915-19 7 409 6.3 
Average for 33 States 23,541 6.6 


orable record as compared with smaller cities 
in this list. 

In Table C is presented the homicide in- 
cidence during 1915-1919, with special refer- 
ence to geographical divisions. Here again the 
decided preponderance of homicide in the South 
is indicated. The ratio is four times as great 
as in the New England States. In the West, 

(Continued on page 27) 





TABLE D 
Homicipe Rate in THE SoutHern Rectstration States By Race—1915-1919 
HITE LORED 
Homicide Rate of 
Rate per Rate per Colored referred 
z 100,000 of 100,000 of to that of 
State Period Number Population Number Population White as 100 
Delaware ......ceees 1919 11 5.7 6 - 9. 347 
Florida ..... cctscen GUe 54 8.6 116 35.5 413 
GSNUOEY  i.caceescns's 1915-19 709 6.6 539 46.3 702 
Lowisiana. <..cccccess 191849 192 8.8 451 32.4 368 
Maryland ...... 1915-19 217 3.7 215 18.0 486 
Mississippi .... 1919 57 6.7 284 30.3 452 
North Carolina... 1916-19 280 4.0 506 16.8 420 
South Carolina. 1916-19 188 5.9 612 18.1 307 
Tennessee ..... seccce AOhtete 3938 7.0 480 35.8 511 
VAPBNE 50003000001 1915-19 459 5.8 745 22.2 383 
ct Leer 2,560 5.8 3,954 24.5 422 
TABLE E 


ComPaRATIVE Homicipe AND SurcipeE RATES IN THE 


SouTHERN RectstraTIon States, By Race—1915-1919 


Rates Per 100,000 oF Popuratron 


Persoxs 
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Delaware ........ - 1919 7.7 8.6 90% 
DIDTIOR. < 6:0.00506000 2000 pk ef 6:7 264 
Kentucky ......... 1915-19 10.5 8.3 127 
Louisiana ......... 1918-19 18.0 6.5 $27 
Maryland. ..<.0.0« «+ 1915-19 6.1 12.4 49 
Mississippi ....... 1919 19.0 27 704 
North Carolina.... 1916-19 7.9 3.4 232 
-South Sarolina.... 1916-19 at il 3.3 867. 
Tennessee ......62 1917-19 12.6 5.5 229 
Virginia ..ccceccce 1915-19 10.7 7.4 145 
DRL. icceaw wes 10.8 6.6 
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5.7 9.4 61% 19.8 3.3 600% 
8.6 9.0 - 96 35.5 2.1 1,690 
6.6 8.8 75 463 3.9 1,187 
8:8 7.6- 2136 32.4 2.2 1,478 
3.7 14.0 26 18.0 4.3 419 
C7. - £4 152 30.3 11 2,755 
~4.0 4.2 95 16.8 1.6 1,050 
5.9 5.4 109 18.1 1.3 1,392 
7.0 6.4 109 35.8 1.8 1,989 
5.8 9.5 61 22.2 2.5 888 

5.8 8.2 71% 24.5 2.1 1,167% 
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— 
LIFE INSURANCE AND GOLF 
OLF is perhaps the most exasperat- 
ing, gratifying, aggravating, pleas- 

ing and, withal, fascinating and healthful 
of recreations. When the ball gracefully 
soars into the water, and you fling your 
club after it, your regard for the game 
is at low ebb; but when, on your next 
stroke, you make a 200-yard drive, in- 
terest is revived. It is commonly said, 
“Once a golfer, always a golfer,” and 
the constantly growing number of golf 
enthusiasts bears witness to the ac- 
curacy of this statement. The hazards 
in golf differ enough from the hazards 
involved in various classes of insurance 
to lend variety to the life of the under- 
writer who is also a golfer. 

There was recently published in THE 
SpEcTATOR a eulogy of golf, written by 
a well-known life insurance man and en- 
titled “The Golfer’s Dream,” which well 
indicates the high favor in which the 
game of golf is held by enthusiastic play- 
ers. This healthful recreation has gained 
such a firm hold on American lovers of 
outdoor life that there is hardly an im- 
portant insurance convention which does 
not have one or more golf events sched- 
uled in its program. In fact, by many, 
the time spent on the golf links at such 
conventions is held to be as conducive 
to co-operation and real benefit to the 
business as that spent in convention ses- 
sions. The generation now growing up, 
which has developed a fondness for out- 
door sports, and especially golf, will 
surely reap advantage therefrom in 
the way of improved health and in- 
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creased longevity. It is confidently 
expected that the increasing addiction of 
the people to outdoor life will have a 
marked effect upon the mortality statis- 
tics of the future. 

Insurance companies desiring to secure 
good advertising with the public, and to 
thus extend their popularity, might take 
advantage of large public gatherings, 
such as bazaars conducted by various 
classes of organizations, State and county 
fairs, civic contests of various classes, 
school and college sporting events, etc., 
and offer golf paraphernalia as prizes 
for the winners in such contests. Cer- 
tainly the results from such advertising 
would at least have a tendency to extend 
life, and bring as satisfactory returns 
as those derived by companies or their 
local representatives who may present 
public libraries with insurance books cal- 
culated to educate the public. They 
would thus not only secure good adver- 
tising, but would at the same time be 
encouraging a sport which would ulti- 
mately prove beneficial to the public 
health. 

a peak the fact that there will be 

no danger of an overworked field in 
the life insurance business for many 
years to come, if indeed ever, yet when 
one considers its remarkable growth dur- 
ing the existence of our United States, 
it is easy to see that the leaders of the 
business have not been marking time. 
It is not so many years, speaking com- 
paratively, to the time when this country 
was a wild forest wherein lay many 
dangers to our hardy forbears, who set 
out to clear them. Those men reared 
their families without any of the pro- 
tection which is possible to the fathers 
of today. Many and trying were the 
hardships of that generation’s widows 
and orphans. Indeed, it was generally 
little less than a miracle that enabled 
them to live at all. Later, during the 
revolutionary days, the country was just 
as barren of life insurance as it had been 
during the colonial days. It was not 
until the fathers of our country were 
either old men or numbered among the 
dead that life insurance began to be 
sold in the United States. A little more 
than a century has passed and now we 
find that of every four adult persons there 
are three carrying life insurance. This 
statement is based upon recently published 
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census figures giving the population of 
the United States as 105,000,000, which, 
when compared with the 75,500,000 life 
insurance policies in force (figures from 
The Insurance Year Book for 1921), 
gives the result above mentioned. These 
75,500,000 policies include all kinds of 
life insurance (including assessment and 
fraternal policies) and take in many 
duplications, but also include a very 
large number of policies upon the lives 
of minors, sufficient, it is thought, to off- 
set the duplication among adults. In the 
stirring times of Valley Forge, mothers 
who lost their sons and husbands lost 
their all; in the recent days of the great 
world war three out of every four 
mothers were left with something. <A 
sum not nearly enough, not half what it 
should have been, nor approaching what 
it will be in the golden future—but some- 
thing. A far cry from the complete des- 
titution which was the fate of our grand- 
mothers and great-grandmothers. Every 
day finds the desire for protection in- 
creasing; progressive civilization de- 
mands that we look into the future. The 
development of life insurance to its 
present magnitude has meant a great de- 
crease in misery and destitution and has 
had a far-reaching effect upon the thrift 
of a great nation. It is an important 
factor in modern civilization. It fills a 
very real need which no other agency 
can possibly accomplish. 
ance go on—forever on! 


Let life insur- 





A T the annual meeting of the 
National Association of Wholesale 
Druggists, the committee on fire insur- 
ance stated that but one member reported 
having suffered a fire loss during the 
year. Most members have so improved 
the construction and protection of their 
premises that it is seldom that they are 
visited by fire; in fact, the committee 
asserts that it is now time that the ener- 
gies of members must be directed to- 
ward cleaning up their neighbors’ 
properties. Various data as to fires in 
the drug trade, aggregate fire losses, 
causes of fires, underwriting profits, etc., 
received consideration, and the commit- 
tee charged that in many instances rating 
bureaus are exceedingly arbitrary. How- 
ever, the existence of such a committee 
indicates the importance with which 
insurance is regarded by this organiza- 
tion; and it affords a means whereby the 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred and Two Years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over 


$195,000,000 








SAssuranice Gampocation Sth 


of Sondon 


Automubile- Fire - Tornady 
Sprinkler Leakaye - Use & Occupancy 


UNITED STATES BRANCH 
110 WILLIAM STREET, NEW YORK 


HORATIO N. KELSEY. MANAGER 





























National Liberty 


Jusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
niente meneid I, ieee 


Cash Capital... . $1,000,000 .00 

Assets. . siskiels te . 12,071,029 44 

Liabilities including Capital... oe es'cows «oO UROUTe OL 

Net Surplus. . ... 8,505,957 .42 

Surplus to Policy Holders. . uae . 4,505,957 .42 
HEAD OFFICE: 


709-717 Sixth Avenue, Cor. 4Ist Street, New York. 








CRUM & FORSTER 


GENERAL AGENTS 
95 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 
Guaranty Fire Assurance Corp., N. Y. 


HAROLD JUNKER, Mgr. Pacific Coast Dept. 


F. M. GUND, Mgr. Western Dept. 
i San Francisco, California 


Freeport, Illinois 











INCORPORATED 1832 


Virginia Fire and Marine 


INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1921 


Reserve for Unearned Premiums.................- $1,229,149 .74 

SRRT RIMINISPE NG coins Sa Ge dose Gino sis wa whowieciaw eaten 279,621.66 

Capital. . EERE rT 

Net Surplus. . Anais sie awn ee ewe leteisios ene 920,674.65 

Surplus to Policyholders...............ccccceeee $1,420,674 .65 
Total Assets............ $2,929,446 .05 


E. B. Addison, Vice President. 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent. 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J. C. Watson, Treasurer 











THE LONDON & LANCASHIRE 


a =8INSURANCE COMPANY, Ltd. 








THE > OF LONDON, ENGLAND 
LONDON & “7 
LANCASHIRE \% 
INSURANCE CO. New York Department: 





sane 57 and 59 William Street 


= 





A. G. McILWAINE, Jr., Manager 




















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1 1921 


FIREMEN'S INSURANCE COMPANY 


‘OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, . . . . $2,086,742.08 
Surplus to Policyholders, $3,336,742.08 


” BASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H.. DUNHAM, Preddent NEAL BASSETT, V. P, and Mgr 
A. H. HASSINGER, Sec’y W. T. BASSETT Ass’t Manager 
NEWARK, N. j. CHICAGO, ILL. 

















American Indemnity Company 


GALVESTON, TEXAS 
Cash Capitals. i csicasce vases $ 600,000.00 
Assets—OVER « «....0002 0 wos $2,000,000.00 





New York City Branch Office, GEORGE A. DE VOE, ere, 
Room 1010, 35 Nassau St., New York, N 
Fidelity and Surety Bonds, Automobile, Public a: 
Property Damage and Collision, and General 
Liability Insurance 


We are equipped to accept and cede Fidelity and Surety 
Reinsurance. 
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views of underwriters may be presented 
and considered as to any insurance ques- 
tion which may arise of interest to mem- 
bers of the association. 


Metropolitan Casualty to Increase -.Its 
Capital 

It is proposed to increase the capital of the 
Metropolitan Casualty, of New York, by de- 
claring a stock dividend of 100 per cent ($100,- 
coo), thus restoring the amount of capital to 
$200,000. It will be recalled that the Metro- 
politan transferred $100,000 from capital to sur- 
plus in 1920, because of exceptional conditions 
in the plate glass business. The company will 
have about $1,350,000 of assets (at market 
values), a capital of $200,000, and a net surplus 
exceeding $200,000, if the proposed change is 
authorized by the stockholders. 


Plate Glass Rate Called Too High in Kansas 

The companies writing plate glass. insurance 
in Kansas have been asked to advise the insur- 
ance department why the rates in this State are 
higher than in adjoining States. The depart- 
ment has information that the Kansas rates 
are materially higher than in Missouri and it 
desires to know why. The department may not 
be able to regulate these rates but it would 
like to know why a rate is higher in one State 
with practically similar conditions to those in 
an adjoining State. 


A. L. Reed Succeeds P. A. Neilson 
A. L. Reed will succeed Paul A. Neilson, 
who recently resigned as manager of the 
America Fore Brokerage Department at 80 
Maiden Lane. His new duties will commence 
December 1. 


Mutual Reinsurance Bureau Secretary 


O. A. Lusk, formerly in the Western depart- 
ment of Joseph Froggatt & Co., has been ap- 
pointed secretary of the Mutual Reinsurance 
Sureau at Chicago. Mr. Lusk is an experienced 
accountant and has a very thorough and practi- 
cal knowledge of the insurance business. 


—The Eastern field men of the North British & 
Mercantile of London met in New York this week. 

—E. R. Hardy, assistant manager of the New York 
Fire Insurance Exchange and secretary of the Insur- 
ance Society of New York, will make an address in 
Atlanta, Ga., Friday, in behalf of the Atlanta In- 
surance Library Association. 

















NEW YORK SURVEYS 

The Institute Lectures—On Monday, C. 
C. Dominge, local secretary of the ‘Great 
American Insurance Company, delivered the 
first of his four lectures before the Junior 
Class on the subject of building construction; on 
Tuesday, E. R. Hardy delivered his third and 
last lecture on the subject of rating before the 
Intermediate Class; on Thursday, inasmuch as 
Mr. Hardy had to be out of town, Carroll 
L. DeWitt delivered the first of his lectures on 
agency before the Senior Class. On Friday, 
December 2, the casualty lectures will be in- 
augurated with the opening address by W. G. 
Falconer, president of the Norwich Union In- 
demnity Company. Mr. Falconer will deliver 
four addresses under the heading of Public Lia- 
bility Insurance; the first being on the law of 
negligence. 


New Sprinklered Risks.—Bulletin No. 1723 
of the sprinkler department of the New York 
Fire Insurance Exchange lists some nine new 
equipments. Four with a grading of 40 per 
cent, two with a grading of 50 per cent, three 
with a grading of 80 per cent. Evidently, the 
sprinkler business is looking up a little bit. 


The Motion Picture Machine.—It has de- 
veloped that the toy or miniature motion picture 
machine now being put extensively on the 
market is using the dangerous film and is going 
very largely into private homes. The question 
has become quite acute in a brief time and warn- 
ings will probably be issued. It is well to note 
that a film in a private home may not be large 
in amount, yet the law requires a standard 
booth for the operation of any machine using 
the dangerous film. 

How is Business?—After asking a score or 
more in different branches of the business this 
question the conclusion is reached that there 
is an improvement, although it may not be very 
marked. The improvement, however, shows 


itself in different ways but principally in the 
fact that cancellations on a large scale have 
ceased, and as one broker expressed it, the new 
orders are in excess of those which are expir- 
ing. This seems to be the consensus of opinion 
and evidently shows a better state of things than 
has been in existence for some months. 


FIRE INSURANCE TOPICS 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 











BOSTON AND VICINITY 


F. W. Bauer to Retire.—Frederick W. 
Bauer, who, as special agent, has been with 
the Liverpool & London & Globe for more than 
forty years in New England and New York 
State, on March 31 next will retiré. Mr. 
Bauer has been in poor health for some months 
and he has been granted leave of absence until 
March 31 on full pay, when he will retire on a 
liberal pension. 


Insurance Library Alumni—An alumni 
association will shortly be formed among the 
members who have attended the lecture courses 
of the Insurance Library Association of Boston. 
During the twelve years these lectures have 
been delivered over 600 men have attended. 


Guaranteed Valuations.—It is understood 
that the Advisory Committee of the Boston 
board will recommend the restoration of the 
guaranteed valuations plan in figuring co-insur- 
ance ratings. The former basis has been some- 
what modified and details will be forthcoming 
later. It is entirely satisfactory, it is under- 
stood, to the Boston Real Estate Exchange. 
The plan, if adopted, will become effective on 
January I, next. 


CHICAGO AND THE WEST 


Dinner to John R, Martin.—John R. Mar- 
tin, who December 1 becomes manager of the 
Underwriters Adjusting Co., at Detroit, was 
given a farewell dinner at the Brevoort Hotel 
last week by the employees of the Western de- 
partment of the Great American. 


R, R. Shaw Resigns.—R. R. Shaw, man- 
ager of the Chicago office of Toplis & 
Harding, adjusters for London Lloyds, has re- 
signed and is succeeded by G. B. Van Buren, 
who has been connected with the New York 
office of the same company. W. G. Bruns, 
who has been adjuster in the Chicago office, has 
severed his connection and is succeeded by Geo. 
T. Whittereid, a Chicago lawyer. 


Old Agency Sold.—Owing to the death of 
Fred S. Erskine of Waukegan, IIl., the agency 
conducted under this name since 1869, has been 
sold to Whitney & Hoyt. 
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TRAIN YOUR DOLLARS 


to earn the highest rate of interest consistent with absolute safety. 


The lure of tempting fate through highly speculative securities is ever 
present; the pitfalls for making judicious investments are ever broadening. 


FARM MORTGAGES 


do not offer the thrills which accompany speculative securities, but when 
the day of interest maturity rolls around they return to you with faithful 
regularity the amount earned on your investment. 


No passing of dividends, no disappointing explanations; just a New 
York draft for amount due you. 


For 37 years The F. B. Collins Investment Company has specialized 
in selling Farm Mortgages in the growing Southwest. Its securities have 
stood the test of time and have never carried disappointment with them. 


These securities will net you 7 per cent per annum for ten years to come, 
and assure you of a fixed dependable income. 


Let us tell you what the big Life Insurance Companies, holders of trust 
funds and private investors think of their investments in Collins farm 
mortgages. 


Write for our Booklets, “Why Collins Farm Mortgages Are Safe’, “As 
Others See Us,” and “8% Collateral Trust Bonds.”’ 


Train Your Dollars in the right direction. 


Members of the Farm Mortgage Bankers 
Association of America 


OKLAHOMA CITY, OKLAHOMA 


THE F. B. COLLINS INVESTMENT COMPANY : 
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MISSISSIPPI OUTLOOK 


Opinion Prevails That Remedial 
Legislation Is Near 
FIRE UNDERWRITING BOARD 
SUGGESTED 
Governor Russell Thought to Favor Such 
Organization 

With the date of the convening of the Mis- 
sissippi Legislature little more than a month 
distant, rumors are rife in Jackson as to what 
remedial legislation will be proposed in connec- 
tion with the Mississippi fire insurance situation. 

It is certain that, regardless of the outcome of 
the anti-compact suit, many of the well-estab- 
lished fire companies will stay out of that State 
until such laws are enacted as will make it abso- 
lutely safe for them to do business in Missis- 
sippi in the future without the danger of further 
litigation. 

One of the means of remedying the situation 
which has been discussed in insurance circles 
around the State capital would be the enactment 
of a law creating a fire underwriting board, 
which would fix the basis of rates to be charged 
by the companies. Under such an arrangement, 
the companies would, of course, charge a uni- 
form rate, but it would be one promulgated by 
State authority, and therefore there would be no 
danger of ‘any anti-trust suits in the future. 

Some seem to think that Governor Russell 
would favor the enactment of such a measure, 
as the underwriting board would be appointed 
by him, and it would give him an opportunity 
to dish out some additional political patronage. 
That he seems anxious to have more appointing 
power is evidenced by a statement that he re- 
cently made publicly that he expected to recom- 
mend to the State Legislature the creation of 
several new boards. He did not mention an un- 
derwriting commission, but those who know the 
governor best feel that he would not be adverse 
to such a measure being enacted. 

On the other hand, there is a growing senti- 
ment in the State in favor of enlarging the 
insurance department so as to give it authority 
to regulate the writing of fire insurance in the 
State, including the inspection of fire risks and 
the process of making rates. 


State Fire Insurance in New Zealand 

A statement of the State Fire Insurance 
Office, conducted by the government of New 
Zealand, shows net premiums in 1920 of £124,- 
538; with net losses of £21,182; taxes, £15,567; 
commissions, £9402, and other expenses, £29,146. 
The balance sheet on December 31, 1920, shows 
assets of £348,390, a reserve fund of £202,032, 
and fire insurance funds of £47,210. 





Oregon Insurance Commissioner 
Praises Insurance Men 


No vocation can be classed as a pro- 
fession until there has been established a 
code of ethics which is universally ob- 
served by the members of the profession 
in the pursuit of such vocation. A pro- 
fession becomes respected by the public 
in the same measure that its members live 
up to the ethics of the profession. This 
unwritten the 
regulation of the members of the profes- 


law is more effective in 
sion than any legislation we can enact. 
Personal pride and self-respect irpel a 
member of a profession to live up to its 
requirements, while personal interest too 
often causes professional men to evade 
legal restrictions and requirements. I 
feel that great improvement: has been 
made in the ranks of the insurance pro- 
fession through the efforts of its organi- 
zations to raise the standard of profes- 
sional efficiency and service-—Commis- 
sioner A. C. Barber. 
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Aims to Hit at Non-Admitted Companies i 
Kansas 

Frank L. Travis, Kansas Superintendent of 
Insurance, has asked Richard J. Hopkins, at- 
torney general, to go into the Federal courts 
and secure an injunction against those fire in- 
surance companies writing business in Kansas 
without being admitted. The Insurance Depart- 
ment has information of a considerable amount 
of business being written by non-admitted com- 
panies, and it is causing considerable trouble. 
The companies write the business and do not 
pay taxes in this State. They are able to cut 
the rates an average of 7 per cent because they 
do not pay local and agency and special taxes. 
The handled through brokerage 
houses. 

The only way Kansas can reach them is 
through the Federal courts, as service cannot 
be obtained on these companies. There recently 
have been complaints where non-admitted com- 
panies failed to pay the losses, and there was no 
way for the department to force payment. 
These companies, by writing Kansas business, 
are violating the State laws regarding insur- 
ance, and an effort is to be made to stop this 
by seeking an injunction against the companies 
in the United States courts which can secure 
service and jurisdiction over the companies. 


As 
fy 
ad 


business is 


The Kansas Insurance Department expects to 
handle close to forty thousand pieces of mail 
during the present calendar year. This is in- 
coming and outgoing mail for all the various 
divisions of the department. 


DISAPPROVES SCHEDULE 


Kansas Commission Not Satisfied with 
Rates for Steam Railroads 

Frank L. Travis, Kansas Superintendent of 
Insurance, has disapproved the schedule filed by 
the fire insurance companies relative to the rates 
charged for the business of the steam railroads. 
The schedules filed were not satisfactory or 
complete, and the department has directed the 
bureau to file the complete rates for all the 
railroad properties. The schedule filed 
showed only the minimum and maximum rates 


as 


to be charged for the different classes of risks 
written on railroad property, and did not show 
the actual rates. The companies are required 
by law to file all fire rates, but heretofore have 
not filed any railroad rates. 

There was no way to determine, from the 
schedule, what the rate for any station or other 
building would be. There was no mention of 
exposure or other charges, after charges or 
credits of kind. The schedule as_ filed 
showed the minimum at which the business 
could be written, and also the maximum, and 
there was such a wide variation between the 
two points that the department could not tell 
what any rate should be. 

The department is preparing to attempt to 
secure some revisions of the railroad rates. In 
the schedules filed it was developed that the 
roads were given allowances that other business 
houses were not allowed. It is also shown that 
the loss ratio on the railroad business is ex- 
tremely high. It ran 200 per cent one year. 
The companies writing business in Kansas may 
be required to increase their rates on railroad 
husiness or reduce their rates on general busi- 
ness if they are determined to grant the present 
concessions to the railroads. 


any 


St. Leuis Underwriters Consclidate 

i°ffective Friday, November the F. 
Churchill Whittemore Company, general under- 
writers, and the Lawton-Byrne-Bruner Insur- 
ance Agency Co., were consolidated in such a 
manner that the former company will retain its 
identity and the service of Melvin A. Thomas, 
its vice-president, who has had the direction of 
the company since the death of Mrs. Whitte- 
more two years ago. 


25, 


The Whittemore Company has been under the 
management of the St. Louis Union Trust Com- 
pany, trustees under Mr. Whittemore’s will, and 
by the action which took place Friday the man- 
agement was taken over by the Lawton-Byrne- 
Bruner organization. 

Marine School at San Francisco 

A school of marine underwriting has been es- 
tablished at San Francisco for the benefit of the 
younger marine underwriters of the city. The 
local association of marine underwriters is be- 
hind the movement. 





Has paid losses for 
over 50 years 





F. M. MACHMER, President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager. 


A strong, conservative Company, noted for 


fair and prompt adjustment of losses 
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North American National Insurance Company 


Des Moines, Iowa 
Assets, $910,670.66 
Lines Written: 
Fire, Tornado, Hail 
O. P. ODE, President 
JOHN PETERSON, Secretary 


W. G. HODGE, ” Asst. Secretary 
V. F. BECKER, Treasurer 














Guaranty Company 
Calvert, Redwood, Grant and Mercer Streets, 
BALTIMORE, MD. 

JOHN R. BLAND, President 


September 80, 1920. 
ee PAID IN CASH 














Pre eieikeicl $4,500,000.00 
IE ssweew ces os ox Oh $4,332,069.78 
RESERVES. 22002200 21,705,056.69 26,037,126.47 
TOTAL CAPITAL, SURPLUS AND RESERVE...... $30,537,126.47 
FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 


Northern Underwriting Agency, Inc. 


15 William Street 


New York New York 














THE SIGN OF GOOD CASUALTY INSURANCE 
- 1, 





LIABILITY BURGLAR V 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 

Established “y —" 1869 
LONDON GUARANTEE & ACCIDENT CO,, Ltd, werkno™ 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Torr ‘New York. 
STOKES, PACKARD, HAUGHTON & SMIT 
asa Walnut Street, Philadelphia, Pa. 


esident Managers 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 


ESTERN ASSURANCE 
OF TORONTO 


FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 





W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1921 


Incorporated 1851 | 





A Progressive SURETY and CASUALTY Company 














North British «« Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 














COMPANY - 


} 





| 


| 


ASSETS. $5,279,511 
SU RPLUS IN UNITED STATES. . ils $1,734,843 
TOTAL LOSSES PAID IN UNITED STATES FROM 

1874 TO 1920 INCLUSIVE. .... $48,637,048 | 





ORGANIZED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, 
and Industrial Policies from $12.50 to $1,000.00. 


Condition on December 31, 1920: 


NE necdakas xs whewsadegetenneeum $24, 143,510.56 
ON i ie eviccd ee ihe seen anee ches 21,803,452. 41 
Capital and Surplus................2.4.- 2,340,058 .15 
Denes Oh DONG. 5 a occ dsb dows nee deeses 207,301,719. 00 
Payments to Policyholders............... 1,983,096. 17 
Total Payments to Policyholders since 

NN as 6s cavccnssvanaenwemns $25,823,269.97 


JOHN G. WALKER, President 
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DEFENDS INSURANCE 


St. Paul Pioneer Press Has Strong 
Editorial on Subject 


INSURANCE AS PREY FOR SPOILSMEN 


Journal Points Out Efforts to Put Burden 
on Insurance Companies 
The following excellent editorial on insur- 
ance appeared in a recent issue of the St. Paul 
Pioneer Press, St. Paul, Minn., under the title 
of “Insurance as a Prey for Spoilsmen”: 


Insurance rapidly is replacing the railroads as a 
legislative toy. Having reduced the transportation 
systems in the country to a condition of submission, 
impotency and near bankruptcy, the sect of charla- 
tanical political spoilsmen which everywhere abounds 
is seeking some livelier plaything to juggle with and 
finally to toss aside, when dismembered, into the in- 
dustrial scrap heap now containing the pitiful wreck- 
ages of past governmental follies. Unfortunately in- 
surance seems to fill the need for something new to 
rule, regulate and ruin and the speed with which the 
various State legislatures have recognized the golden 
opportunity for spoliation is quite appalling. 

The drift is unmistakable. The threat of danger 
precise and certain. In 1916 there were 720 bills 
relating to insurance introduced in State legislatures. 
In 1921 there were 1429 such bills presented. The 
gain in the 5-year interval was almost 100 per cent. 
While some of these proposed laws were constructive 
and necessary measures, the great bulk of them were 
of a radical, restrictive or harassing nature with a 
distinctive socialistic background. Minnesota, with 
101 regulatory bills dumped into the 1921 legislative 
law hopper, stood second on the list of States. Massa- 
chusetts was first with 108, This brings the problem 
of State control of or participation in the business of 
insurance on to our front door step. 

The anxiety of our legislative medicine men, who 
seek to cure all ills by a dose of laws, to experiment 
with insurance now that the railroads have sunk into 
desuetude should occasion little wonder. As a business 
it ranks with the foremost enterprises of the age and 
therefore offers a fruitful field for political terrorism 
and plunder. It would be as difficult to think of 
commerce without insurance as it would be to think 
of transportation without railroads. Modern life has 
become so completely immersed in the theory and 
practice of insurance that there are few contingencies 
affecting human relationships to which its principles 
have not been successfully applied. It is perhaps 
our most universal institution, reaching in its wide 
sweep all classes of people, all industries and all 
business ventures. To human progress it has become 
essential and as a means toward general economic 
security it is indispensable. The prospect, therefore, 
that it may be tinkered with and exploited by de- 
signing, corrupt or ignorant politicians is worthy of 
the most serious consideration. 

The origin of insurance was in private enterprise, 
and it has attained its present leading position as a 
world force through the initiative, ability and fore- 
sight of individuals. State interference with or State 
Participation in this vital business never has added a 
new or better theory or an improvement in general 
Practice or procedure. Success has come from free- 
dom and the slavery imposed by excessive governmental 
domination is incompatible with its future progress, 
just as much as it is with the future progress of any 
essentally individualistic enterprise. 

The State has fulfilled its duty to the people in 
Tegard to insurance when it provides for general 
oversight of the business, sees to it that corporations 
engaged in covering risks are solvent and able to 
meet all present and future obligations, recognizes their 
officers and agents as members of a profession to be 
licensed in the same manner as are doctors and 
lawyers, prevents wild-catting and fraud, and fur- 
nishes a prompt and speedy remedy at law or in 
equity for those having grievances as to the adjust- 
ment of claims, Aside from such stewardship in the 
imterest of the insured the State has no more con- 
cern with the insurance business than it has with the 
grocery or dry good business. 


The greatest menace to insurance stability and 
prosperity is the tendency towards State participa- 
tion in the business and the trend towards repressive 
and unsound rate regulations. These largely are 
purely political manifestations, agitated and sponsored 
without any regard for economic considerations and 
comparable with the anti-railroad propaganda, the re- 
sults of which now are such a ghastly reminder of 
the ruinous effects of too much government in busi- 
ness. 

In no instance where it has been tested has State 
insurance, even though heavily subsidized, proved a 
success. Wisconsin tried life insurance and failed 
miserably. Massachusetts is stumbling through the 
same dark corridor of theory with the pit of failure 
ahead and yet to be evaded. North Dakota entered 
into a variety of insurance ventures and the Non- 
partisan League proposed still more, and we know the 
result of State socialism there. The Minnesota legis- 
lative commission which studied the subject of State 
workmen’s compensation insurance in Ohio and else- 
where reported most unfavorably, and the effort to 
fasten such a system on this State proved to be a 
happy failure. In New Zealand, England and other 
countries State life insurance has had a fair trial 
and never has been able to compete on equal terms 
with private enterprise. 

But despite the many lessons which have been 
learned in the school of experience, it is easy to lead 
the ignorant and unthinking astray by holding out the 
lure of a State largess or bounty, or by pointing to 
the few isolated examples of sharp practices, exces- 
sive rates and Iaw evasions of privately operated in- 
surance companies. The facts are that as a whole in- 
surance has been conducted on a cleaner, more hon- 
orable and more scientific basis than has any other 
large enterprise and the tendency always has been 
upward, 

Insurance lends itself so ‘readily to competition and 
there is such an insatiable demand for new capital 
that in most instances rates are at the lowest mini- 
mum compatible with safety. In fact one of the 
gravest dangers which the business has had to contend 
with has been the unwarranted reduction in charges 
sometimes made by the companies themselves as a 
result of competition, and the consequent threat of 
reserve depletion and ultimate disaster. Some of the 
existing rate regulatory laws recognize this factor 
and there even has been a.tendency, as in Minnesota 
where a State board fixes workmen’s compensation 
charges, to require all insurers to make the same 
levies in order to avoid disastrous cut-throat competi- 
tion. Such acts have the! sanction and approval of 
all reliable and substantial companies as to the general 
principle involved. 

There is, however, a present trend towards sum- 
mary legislative rate revision downward which must 
not be overlooked. Insurance charges are based, gen- 
erally speaking, on scientific and mathematical de- 
terminations, or as near so as is humanly possible. 
These principles cannot be meddled with by politi- 
cians or adjusted by ill-advised and perhaps prejudiced 
legislators without inviting chaos throughout the whole 
vast and complicated structure of insurance. 

Insurance has been instrumental to a degree which 
few of us appreciate in the wonderful American pros- 
perity of the last century. The immense reserves 
which must be maintained inviolate for the protection 
of the insured have been invested in all manner of 
industries and a great variety of enterprises, from 
home building to agriculture, and have become the 
keystone of the credit resources of the nation. Every 
policyholder, large or small, is thus made a silent and 
by no means indirect partner in these undertakings 
and the protection and benefits on each side of the 
ledger are mutual and reciprocal. The effect of legis- 
lative repression of insurance goes to the deepest roots 
of our economic system and stifles or limits the great 
flow of capital into productive enterprises. In 1920 
premiums paid on insurance aggregated $2,894,000,000, 


excepting local mutuals, assessment companies and 
fraternals, which if included probably would bring the 
total to more than $4,000,000,000, and a large part 


of this immense sum was poured back as new and 
liquid capital into the channels of trade and commerce. 
Suddenly eliminate insurance as a factor in business 
and our whole well-knit industrial system would fall 
as if a house of cards. 


II 


Obviously the American people cannot afford to turn 
over the mammoth institution of insurance to the 
politicians to intrigue about. To do this would invite 
the same disaster which has befallen the railroads. 
We ought to have the sense and the foresight success- 
fully to combat the efforts of the scattered idealist, 
the minority socialists and the omnipresent demagogues 
who are seeking new business enterprises to rule, 
and ruin if they rule. And then there are those 
who look with greedy eyes on the gigantic insurance 
reserves maintained for the protection of the insured 
which might be tapped for political purposes. This 
element is the most sinister and dangerous. Insur- 
ance spells service and protection, something no gov- 
ernment can give in business, in competition with 
private enterprse. 


Cash Discounts Barred in Texas 


A cash discount cannot be allowed by local 
fire insurance agents on insurance policies under 
the provisions of the State Insurance Commis- 
sion Law, held the attorney general’s depart- 
ment in an opinion to the Texas State Fire In- 
surance Commission, but the department does 
not attempt to pass on the question as to whether 
such discounts can be made uniformly by insur- 
ance companies. This question had been sub- 
mitted for a ruling by the commission. It was 
proposed by the agents to pay the companies 
their full net premiums, but to allow the dis- 
count for cash from their commissions, but this 
cannot be done under this ruling. 

“T am not undertaking at this time,” said 
Assistant Attorney General Eugene E. Wilson, 
who wrote the opinion, “to say whether or not 
the companies may inaugurate a system of cash 
discounts fixed in its character and faithfully 
complied with, and applying alike to all who 
may be affected by it.” 


Rating Situation Up December 14 


The next hearing on the general fire rate 
situation in.Kansas will be December 14, when 
the representatives of the Western Bureau will 
return to Topeka to appear before the Insurance 
Department. At the former hearing the com- 
panies failed to furnish much of the informa- 
tion sought by the department. At the con- 
ference there was a better understanding of 
what the department wanted, and it was agreed 
that much of the information would be provided. 
The department submitted a large list of ques- 
tions to the companies. It is felt that there 
must be some adjustments in insurance rates in 
this State and that these should become effective 
at once. The department feels that some rates 
are too high and some too low, and is expected 
to order a large number of changes. The hail 
insurance part of the conference has been ad- 
justed and probably will not take up much of 
the time of the meeting. 


E. G. Snow Marries 


President Elbridge G. Snow of the Home In- 
surance Company, was married last week to 
Mrs. Fanny Joyce Marsh, of St. Augustine, Fla. 

Both have been married before, and only a 
few close friends were present with the members 
of the immediate families, which included Mrs. 
Marsh’s three sons and Mr. Snow’s son and 
grandchildren. After the ceremony a wedding 
breakfast was given for the party at the Wal- 
dorf-Astoria hotel, 
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GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 1951-52 Railway Exchange Bldg., St. 
Louis, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 








THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 











INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
nationa] Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It isan exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 
**A World of Strength”’ 








N.H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


C. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee) 


J.J 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, lowa 








WE WANT AGENTS 


to push our five=-pointenine policies. 
Excellent Iowa territory and liberal 
contracts for men of goodreputation. 


“THE COMPANY OF CO-OPERATION” 




















Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 











THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 
Largest Fraternal Benefit Society of Women in the World 


A ‘Millionaire’ Fraternal Benefit Society 

The Rates are uate 

The Membership is over 240,000 

The Reserve Fund is $14,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to W and the Children of its Members 


Cares for its Needy Sick 
Its Reviews are Social and Welfare Centers 
Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 





Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan 








INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 
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BLUE GOOSE PROGRAM 


New York Pond Will Have Series of 
Three Meetings 








MAY ORGANIZE LUNCH CLUB 





Committee Appointed to Work Out Plan— 
First Dinner Evening of Dec. 5 in 
New York 


Most Loyal Gander W. E. Mallalieu, of the 
New York Pond of the Ancient and Honorable 
Order of the Blue Goose, has planned three 
meetings for the winter season of 1921-1922. 
The first will be a dinner and initiation in New 
York on December 5, held in the rooms of the 
Aldine Club at 6:co o'clock. A large class of 
goslings are awaiting their first swim. 

The second event of the season will take 
place in Philadelphia, January 16, and the third 
event will be in Newark, March 20. Each meet- 
ing will surpass the previous one according to 
the plans of the entertainment committee. 

A feature of the December 5 dinner will be 
the presence of Most Loyal Grand Gander M. M. 
Hawxhurst, who is coming on especially for the 
occasion. There will also be many other visi- 
tors as the dinner comes at a time when many 
important insurance men will be in New York 
attending the numerous conventions held during 
the week of December 5-11. 

An important part of the work of the or- 
ganization this winter will be to inquire into 
the feasibility of establishing a luncheon club 
for the members in the downtown district. 
There seems to be considerable demand for 
such a club and a committee has therefore been 
appointed and is now functioning. Many are 
hopeful of a favorable report. 





Cotton Seed Oil Millers Bureau Quits 

“Many losses on gins and oil mills during the 
past eighteen months, with no compensating ad- 
vance in rates, and other unsatisfactory condi- 
tions, make it imperative that the Cotton Seed 
Oil Millers Insurance Bureau of Dallas shall 
discontinue writing business from this date and 
also canceling its outstanding liability,” is the 
announcement made by I. Jalonick of Dallas, 
manager of the bureau, in a communication to 
subscribers. 

Continuing, the communication states: “TI 
regret exceedingly the necessity that prompts 
this action, but if an unimpaired record for 
sixteen years for paying losses promptly and 
in cash without discount is to be maintained 
by the bureau, subscribers must be prepared to 
stand a sharp increase in rates which they may 
decline to pay. 

“Under the circumstances, I think it proper 
to suggest that you arrange immediately to re- 
place the bureau’s policies with contracts of 
stock companies which the local agents in your 
town are prepared to write for you.” 


Adoption of a system of graded dues by the 
Indiana Association of Insurance Agents at its 
annual meeting held in Indianapolis recently 
leaves only three State associations that have 
not yet undertaken to strengthen their finances 
through this plan. 
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AMERICA FORE TO BUILD 


Chicago Home to Dominate Western 
Insurance Center 

Chicago’s insurance center will begin to move 
north when, on December 1, work will be com- 
menced on the new Chicago office of the “Amer- 
ica Fore” companies—American Eagle, the Con- 
tinental and Fidelity-Phenix fire insurance com- 
panies of New York, and the Farmers Insurance 
Company of Cedar Rapids, Ia. 

The new building, which is to be Chicago's 
largest on the north side, will be situated on the 
irregularly shaped block bounded by Pearson, 
Cass, Rush and Chestnut streets. 

Each of the twelve floors, the top five of 
which will be occupied by the “America Fore” 
group, will have a floor space of 26,700 square 
feet, an aggregate of over 320,000 square feet 
for the whole building. The remaining seven 
floors—186,900 square feet—will be rented as 
office space. 

The entire ground floor will be leased as 
stores, having access on both street and two 
arcades. These arcades cross at right angles, 
thus connecting all four streets. The elevators 
will be installed at the intersection in the middle 
of the building. 


Warns Against Decorative Displays 
The New York Board of Fire Underwriters 
has issued the following warning: 


So many disastrous fires have occurred, not only 
in mercantile establishments, but in churches, clubs, 
public buildings, and the home, caused by the intro- 
duction of inflammable decorations and exhibits, and 
the danger to life and property is so great that the 
practical prohibition of this class of display is deemed 
necessary by the New York Board of Fire Under- 
writers. 

The installation of electric lights for display or 
advertising purposes often introduces a serious fire 
hazard unless the work is carefully done by men 
who are thoroughly competent and familiar with the 
necessary safeguards for this class of hazard. 

We desire to call your attention to the fact that 
fire insurance contracts require that all additions, 
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“AMERICA Fore’ COMPANIES’ 


New Home 1n Cuicaco Witt Loox 


changes or alterations made in electrical equipments 
be reported to and approved by this board, and 
wherever changes or additions, for temporary oz 
permanent use, are installed, applications should be 
filed on blanks provided for that purpose. 

All electric work should be approved by certificate 
from this board before being placed in service. 

It is also essential that decorations, even of ap- 
proved material, should not be so installed as to in- 
terfere with the proper operation of automatic 
sprinklers. 


MEMORY OF 1906 


German Companies May Be Forced to Pay, 
Says Col. Thomas W. Miller 

San Francisco policyholders of German com- 
panies which refused to pay claims resulting 
from the 1906 disaster are greatly interested in 
proposed legislation to secure payment of these 
claims from property now in the hands of the 
alien property custodian. The German com- 
panies chiefly at fault were: Hamburg-Bremen, 
Aachen and Munich, and Munich Insurance 
Companies. The San Francisco losses on which 
these companies refused payment amountéd to 
approximately $7,000,000. Alien Property Cus- 
todian Col. Thomas W. Miller recently spent 
two weeks in San Francisco. He expressed 
himself as heartily in sympathy with the move- 
ment to pay these claims from alien property 
now in his possession and declared that he 
would “fight for the passage of bills” to ac- 
complish this end. 


F. M. Brown, formerly connected with’ the 
Firemans Fund Insurance Company has been 
snpointed special automobile representative for 
the North British in its Pacific Coast territory. 

The_annual report of the Tulare County, 
Cal., Farm Bureau, just out, states that forest 
fires during the summer burned over 30,519 
acres, causing damage amounting to $36,515. 


The Home Insurance Company of New York 
has been authorized to transact insurance against 
frost, drought, insects or disease to crops in 
Canada. 
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Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 








ARM 
IN 





ARM 


In the remarkable advance of The Lincoln National 
Life Insurance Company the sales force and the Home 
Office organization are going forward arm in arm. 


Whenever a man proves that his service ideals are up 
to the high Lincoln Life standards, he is taken into full 
fellowship by the Lincoln Life organization. Heis givena 
contract direct with the Company. Every Home Office 
co=operator bends all his talents and energies to backing 
that salesman up with the most efficient service. 


Because of its arm in arm co-operation, it pays to 


(Cink uP (wir THe (LINCOLN) 


The Lincoln National Life Insurance Co. 
“Ts Name Indicates its Character” 


Lincoln Life Building Fort Wayne, Indiana 














Now More Than $190,000,000 in Force. 























GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


Houston — Dallas 
Texas 


’ TEXAS HUNDRED MILLION 
DOLLAR COMPANY 


O. S. CARLTON, President, Houston, Texas 
E. P. GREENWOOD, Vice=President, Dallas, Texas 











Don’t Delay Decide Today 
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N GENERAL AGENTS P 
D WANTED E 
i N 
A If you mean N 
- Business S 
Y 
If you can do L 
M , 
Business 
I V 
C Write to me— A 
H N 
“ JACKSON MALONEY I 
A Manager of Agencies A 
N 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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PROVIDENT MUTUALIZES 





Directors Submit Plan to Stockhold- 
ers Next Month 





PHILADELPHIA COMPANY TO MAKE 
IMPORTANT CHANGE 





Time Has Come for a Change, Says 
Letter to Policyholders 


Stockholders of the Provident Life and Trust 
Company of Philadelphia have been requested 
to attend a special meeting December 21 for the 
purpose of voting on plans for the converting 
of the company into a purely mutual life insur- 
ance company. Following the approvai ‘he 
plan by the stockholders it will be submittea to 
the policyholders. The plan, as drawn up by 
the board of directors, is explained in the fol- 
lowing circular letter : 

The Provident Life and Trust Company of 
Philadelphia was organized in 1865 by members 
of the Society of Friends, with the object of 
furnishing life insurance to Friends and others 
of like associations. From the modest way in 
which the company began no one could have 
thought that by 1921 it would have grown to 
its present proportions. 

A capital of $150,000 was originally provided, 
which the founders felt would afford ample 
safety for the undertaking. The capital has 
since been increased at intervals to $2,000,000 
by payment into the company of new capital by 
the stockholders. In order to provide a return 
to the stockholders on their investment the 
charter authorized the company to conduct a 
trust business. Provision was also made that 
after payment of the expenses of the company 
all the net profits of the insurance business 
should inure to the benefit of the policyholders. 

For about fifty years this arrangement worked 
most ‘satisfactorily for all concerned, and both 
departments benefited by the union. The policy- 
holders have for many years been insured at a 
net cost which has been low compared with the 
net cost in the best life insurance companies in 
the country. The stockholders have received a 
fair return upon their investment and the com- 
pany has accumulated large resources in its 
trust department, which department has in effect 
become a trust company of recognized financial 
standing. 

The time has come, however, when the di- 
rectors advise the complete separation of the 
two departments of the business. They do so 
with reluctance because of the success which 
has been attained under conditions existing in 
the past. Nevertheless, because of tendencies 
which will retard the future success of the com- 
pany they do so unreservedly. The marked in- 
crease in the expense of conducting business 
generally, the demands of modern business, and 
the trend of legislation have brought about a 
state of affairs so radically different from that 
existing in 1865 and for many years subsequent 
to that date that it is advisable in the interests 
of both the policyholders and the stockholders 
that such separation be effected. The directors 
are convinced that such action must be taken in 
order that both branches of the business may be 


assured of continued successful development 
under modern conditions. 

The Pennsylvania Legislature passed a law 
approved April 20, 1921, enabling a life insur- 
ance company with capital stock to carry out a 
plan for the acquisition and cancellation of its 
stock and thus to become a purely mutual life 
insurance company. This law requires that a 
plan for such action shall be adopted by the 
directors of the company, and approved by the 
Insurance Commissioner of the Commonwealth 
of Pennsylvania, by the holders of a majority 
of the whole number of shares of the capital 
stock, and by a majority of the policyholders 
voting at a special meeting called for this pur- 
pose. Such a plan, a copy of which is herewith 
enclosed, was unanimously adopted by the di- 
rectors at their regular meeting on November 
14, 1921, and has received the approva! of the 
Insurance Commissioner. It is now submitted 
to the stockholders, and when approved by them 
will be submitted to the policyholders for their 
approval in accordance with the provisions of 
said law. 

When the plan has. been finally approved a 
trust company (to be called Provident Trust 
Company of Philadelphia) will be organized 
with a capital of $2,000,0c0, and the stock of 
the present company will be exchangeable share 
for share for stock in the trust company. The 
plan provides for the transfer to this trust com- 
pany of the trust and deposit business of the 
present company. After the transfer of the 
trusts, which will take some time because of 
legal requirements, the capital stock of the 
present company will be cancelled and the com- 
pany, with its name changed to Provident 
Mutual Life Insurance Company of Philadel- 
phia, will become a purely mutual life insurance 
company, without capital stock. Because of the 
relief to the life insurance company of pay- 
ment of the expenses connected with the trust 
business and the assumption of such expenses 
by the trust company, the life insurance com- 
pany will pay to the trust company the consid- 
eration named in the plan. 

The directors in adopting the plan have most 
carefully considered the interests both of the 
policyholders and of the stockholders of the 
company. Its approval and consummation will 
in their judgment be advantageous alike to 
policyholders and stockholders. 

If unable to be present at the special meeting 
of stockholders called for the purpose of voting 
on the approval of the plan, kindly sign the en- 
closed form of proxy, have the signature wit- 
negsed, and return the proxy in the enclosed 
envelope. 


Circularize Farmers on Sunday 

A practical suggestion of interest and value 
to all salesmen who circularize residents of 
farming communities comes from R. H. Martin 
of the Bankers Life Insurance Co. of Des 
Moines. He says that farmers are too busy 
to read literature during work days of the 
week and that he arranges to mail letters ad- 
dressed to farmers so that they will reach the 
prospects on Saturday. The letters, therefore, 
are on hand for Sunday perusal, and on Sunday 
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the farmer has plenty of time to read and con- 
sider their contents. Mr. Martin says that he 
gets double returns when he times the sending 
out of his letters to farmers in this way. 


American Life Reinsurance Company Pro- 
gressing 

The American Life Reinsurance Company of 
Dallas, Tex., of which A. C. Bigger is presi- 
dent, reports that it received $2,000,000 of new 
business during the month of October, and that 
the business of the first fifteen days of No- 
vember was well ahead of that in the corre- 
sponding period last year. The total new busi- 
ness to date in the current year amounts to con- 
siderably more than was received during the 
first ten and a half months of 1920. The com- 
pany is to be congratulated upon its excellent 
record to date, and particularly ‘upon the fact 
that it is able to show gains in 1921 over the 
figures for the year -1920. 


Boston Sales Congress 


The Boston Life Underwriters Association 
has voted to hold a sales congress in the early 
spring upon the lines that were so successful at 
its congress last year. The date will be de- 
cided at the convenience of President Shuff of 
the New York association. The other New 
England associations are heartily in accord with 
the plan. 


Boston Life Underwriters 


The Boston Life Underwriters Association is 
publishing a leaflet entitled, “Income Engineer- 
ing,” for its members at a nominal cost. The 
leaflet simply describes methods of keeping 
household budgets and recommends a place for 
life insurance in them. 


“PROMINENT PATRONS OF LIFE IN- 
SURANCE” 


Spectator Publication Pays Liberal Div- 
idends to Insurance Agents 
[To the Editor of THe Spectator] 

I received the two copies of Prominent Pa- 
trons of Life Insurance ordered by me a week 
ago, and in looking over the letters from large 
policyholders, I saw the name of a man from 
Oklahoma City on page 125, and looking him 
up in the Oklahoma City column I saw his 
listing was $128,000. This man has a brother 
in business in Coleman who carried $11,000 and 
thought he was well insured. I showed him the 
letter from his brother and then showed him 
how much insurance his brother in Oklahoma 
City carried, and closed him for $5,000 in twenty 
minutes—premium $218.80. 

The book “Prominent Patrons” has paid for 
itself already many times, and I am going to 
make it pay some more extra large dividends. 
—IV. N. Hawkins, special agent, Coleman, Tex. 


President D. B. Morgan of the Northern 
Life Insurance Company of Seattle has an- 
nounced the appointment of Arthur R. Bird as 
manager of the newly established San Francisco 
office, located at 369 Pine street. 
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Staying Power! 


_ “The business that pays is the business 
that stays!” is a phrase particularly pertinent 
during the present period of financial depres- 
sion arid re-adjustment, when the agent’s 
prosperity as well as character of his work is 
reflected in the staying qualities of his bus- 
* iness. 

To renew year after year, Life Insurance 
must not only have been well sold in the begin- 


constantly re-sell it to the policyholder. The 
most important of these qualities are Service 
and Low Net Cost because they make purch- 
asers into satisfied policyholders. 

The high renewing power of the business, 
on account of unique Union Central Service 
rendered, combined with the Company’s 
long maintained record for Low Net Cost, 
yields a constant advantage to the Union 


ning, but must possess qualities which will Central agent. 


For further information address ALLAN WATERS, Second Vice-President 
The Union Central Life Insurance Company 


Jesse R Clark, President CINCINNATI, OHIO 
—— al a 




















LIBERAL CONTRACTS FOR AGENTS WITH 


TWO-REPUBLICS LIFE 


The Two-Republics Life Insurance Company of El Paso, Texas, welcomes 
new agents who join its forces whose desire it is to make a connection with 
a clean, progressive, and rapidly growing company. 


The Company’s contracts are liberal and its sub-standard facilities enable 
its agency force to do away with wasted effort and lost motion in the volume 


produced. 


Territory open in Texas, New Mexico, Arizona and Arkansas. 


FOR FURTHER INFORMATION WRITE THE HOME OFFICE 


TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 
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THE TRUE VISION 


Young Men Must Be Shown Value of 
Protection 


FIGURES BRING OUT TRUTHS 


“Long Look Ahead’ Must Not Prevent 
Buying Insurance 


By Aten B. Lincotn 

It is worth while for any young man of 
family to get the true vision of life insurance. 
In fact, if he can get that vision and have it 
well advanced on the basis of “guaranteed 
values’ before he enters upon marriage—the 
most sacred, normal and delightful experience 
of human life—he will later reckon himself 
most fortunate in having had such vision. 

Primarily, it is an unselfish act to secure such 
protection. It is for those whom you care for, 
who depend upon you as the breadwinner. 

But there is a very real sense in which you 
may fairly consider your own interest in this 
matter, and that is with reference to your own 
later years. 

The young man of abounding energy may say, 
“Give me ten years, or perhaps twenty years, 
and I will win a financial success that will make 
life insurance unnecessary; and meanwhile I 
will save for more productive uses the money 
I might put into life insurance.” 

Well, if I could “give” you those ten or 
twenty years, or even if by some miraculous 
power I could:sell you a contract warranting 
that you live ten or twenty years longer, you 
would give me far more for it than for any 
life insurance policy. At age twenty-five, as 
the “expectation” tables show, you have an 
even chance (if now insurable) to live thirty- 
nine years longer; at age thirty your even 
chance is thirty-five years; at age forty it is 
twenty-eight years; at fifty it is twenty-one 
years. You'd pay well for it, if you could 
know that you would survive your “expecta- 
tion.” 

3ut the only thing you know about it is that 
because it’s an even chance it means that within 
the expectation period named above substan- 
tially one-half of the men now living in good 
health at your present age will be gone, and you 
may be one of the other half who live beyond 
that period. 

It is because you do not know which half you 
are in that you realize the practical necessity of 
life insurance. 

But, again, suppose that you do live along into 
the latter half—what will you have to rely upon 
in those later days? “Oh,” quickly responds the 
confident, capable young man, “give me that 
time and I'll ask no odds of anybody.” 
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Very well, but how will you do away with the 
cold facts of average human experience? 
Don’t blink them; it will strengthen you to face 
them, because as soon as you realize those facts 
you may exercise your confidence and capability 
to establish a certain safeguard for that day. 

The cold fact of average human experience 
is this: Of all the men who reach age sixty- 
five, very, very few of them arrive there with 
sufficient funds in hand to provide for their own 
later years, or old age. 

This does not mean that many of them are 
in actual poverty. For the great majority it 
means that they have “done a man’s part in the 
world”; they have maintained the family in 
comfort, given the children a fair education and 
a fair start; enjoyed with life’s dearest com- 
panion a fair measure of human comforts; en- 
dured many of the inevitable hardships and 
“rainy days” of average experience; many a 
time strained a point to meet emergencies, look- 
ing back to wonder how you ever did it; and 
coming down to later years to face the fact 
that you have won life’s worth-while successes 
by a narrow margin. 

Or, possibly, you may be then like the old 
New Englander who once told his friends, 
“When I came to this town forty year ago I 
wan’t wuth a cent, and, by gosh, I’ve held my 
own!” The man of this sort who has “held his 
own” with honorable achievements of family 
loyalty must now go to live with John or Mary, 
or possibly find refuge in the “old men’s home.” 

Isn’t it better to provide for old-age inde- 
pendence by a certain method, which meanwhile 
provides protection for those whom you love, 
if perchance you do not arrive at those later 
years? 

Get the true vision of life insurance! Estab- 
lish now a policy which will not only protect 
your personal, family and business interests 
during all your active years but will by its ma- 
turity values provide solid reliance in cash or 
life income for those later years. 

Modern life insurance has been so standard- 
ized in recent years that it has become prac- 
tically an exact science. Based on average hu- 
man experience, and when under careful man- 
agement, as most companies are, its funda- 
mentals of risk selection, investment earnings 
and expense ratios do not fluctuate much, and 
its values and guarantees have been proved by 
the hardest experience to be dependable and 
satisfactory. 

Get the true vision of life insurance! Do not 
fear to take the proverbial “long look ahead.” 
Such a look, such intelligent, confident planning, 
will strengthen your confidence in life itself and 
give you a better hold on the latter half of 


your expectation. 
Indeed, if such intelligent, careful confidence 
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SELLING INSURANCE 


Methods of the Country Agency Differ 
from City 


REGIONAL MEETING INVALUABLE 


Agent Must Make Greater Effort to Close 
on First Interview 


By WittIAM THORNTON 


The lifé agency manager whose office is 
located in a small town, and most of whose 
agents are scattered about his territory in other 
small towns or in the rural districts, must con- 
duct his business along lines entirely different 
from those of the city agency. 

It is not possible for the country manager to 
assemble his men for daily or even weekly con- 
ferences; thus he lacks opportunity to instruct 
the men and to infuse them with enthusiasm. 
There is a way of supplementing this, however. 
The manager should insist that his agents read 
an insurance journal. THe Spectator pub- 
lishes not only the insurance news and valuable 
statistical information, but its educational col- 
umns are replete with helpful ideas to the 
salesman. The subscription cost is an invest- 
ment. If the agent reads, he keeps abreast the 
times, he learns new angles of approach, and 
new selling methods. He is better equipped to 
meet sales resistance. 

The manager or his representative, the super- 
visor, will visit each of the men in the field as 
often as he can and will spend such time as is 
possible with the various agents in training 
them and in aiding them in closing hard cases 
and suggesting ways of developing new pros- 
pects, but something more is essential to main- 
tain close personal touch. The wide-awake 
manager never discounts the worth of well- 
written letters. When an agent closes a pros- 
pect and sends in the papers, the manager will 
send him a note of congratulation. If business 
is dull and the agent is falling down on his 
production, the manager will boost him, never 

(Continued on next page) 








were to take possession of the average young 
man of to-day, attended by such real apprecia- 
tion of the value of life as goes with that con- 
fidence, the certain effect would be the uplift of 
the expectation period, the actual lengthening 
of average human life—there can be no doubt 
about it. 

Do your part! Strengthen and lengthen thus 
your own life, while protecting your dearest 
interests. 


_ (Copyright, 1921, by The Spectator Company, New 
York. Companies and general agents desiring to use 
this article, please communicate with THe SPEectator.] 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 

















Selling Insurance 


(Continued from page 17) 
failing to add to his letters that personal touch 
which does so much to warm and inspire the 
agent. He feels always that his chief is watch- 
ing him, and he is on the alert to hear the words 
“well done.” 

It is just as practicable in the country agency 
as in the city agency to assign the men monthly 
quotas. A bulletin is sent out from the offices 
each week, or each month, giving the produc- 
tion. This is always stimulating. The men 
watch for, it with eager interest; it promotes 
ambition and pride like nothing else. 

Men in the cities have constant access to the 
agency library, where necessary data are readily 
available. The country agents lack this facility, 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





HOME 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EUGENE TANKE, President 
W. ©. DIXON, Secretary 
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and as they frequently need information as to 
other companies,’ policies, dividends, etc., and 
must ask the manager for same, he should be 
prepared to furnish it promptly. 

While it is impossible to hold daily and 
weekly conferences, the occasional “regional 
meeting” is invaluable to the country agency. 
If the manager will arrange to get his men to- 
gether once or twice a year and have a little 
program of sales talks, perhaps a luncheon 
added, he will find the expense justified. A rea- 
sonable amount of paid-for business is usually 
required of the men, if they are to attend with- 
out cost to themselves. The men may be used 
on the program—in fact, they should be the 
principal part of it—but it is not amiss to in- 
vite agents or managers of other companies to 
make some of the addresses. They are usually 
glad to do so. 

Prospects are not so numerous in the country 
as in the city, and are often not so easy of ac- 
cess, but the rural agent has some advantages 
his urban brother agent does not possess; he 
should be made to recognize them and should 
utilize them in his soliciting. 

In the country it is not nearly so difficult to 
get interviews as in town. The prospect may 
be seen at almost any hour of the day. He has 
more time to give the agent, and if the agent 
once gets the ear of his prospect and secures 
good attention he is seldom forced to leave be- 
fore he has had an opportunity to present his 
proposition fully. 

And when it comes to closing, the country 
agent holds in his hands a most powerful 
weapon, as it were, which the city agent can 
never use. 

Says the prospect in town to the agent who 
has presented a carefully prepared and effective 
canvass: 

“Well,” Mr. Jones, your proposition seems to 
be all right. I think it is a good thing, but I 
am not ready to t@&ke a policy to-day. I want 
more time to consider it. Drop back to see me 
to-morrow.” (Possibly he fixes next week for 
the ensuing interview. ) 

If the prospect is insistent, unless Jones is 
very adroit and extremely tactful, he leaves, for 
the prospect knows that the agent’s office is 
near by, and he will not have to go out of his 
way to come back; the prospect may even 
recognize that he is taking a chance, but he 
minimizes it. 
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But in the country, if the prospect is disposed 
to procrastinate, the agent may always remind 
him that he is passing through and won't be in 
that section to-morrow, or next week—possibly 
not soon. Another opportunity for buying life 
insurance may not present itself. There is al- 
ways the hazard of encroaching impairment, or 
even death itself. Rural solicitors have found 
this suggestion a most powerful factor in clos- 
ing, if withheld until the proper moment, and 
then offered with the right amount of pressure. 
It helps wonderfully during hard times, if used 
judiciously. 


A Sure Game 
The summer days have come and gone, 
Now autumn leaves fall one by one, 
The springtime is too quickly past, 
And soon we'll feel cold winter’s blast. 


The sportive squirrel has stopped from play, 
And is busy piling the nuts away. 
Both ants and bees are laying by 
So rainy days will find them dry. 


Let man from them a lesson learn, 
And to life insurance early turn, 
Give the policy to your wife, 
And keep it paid up all through life. 
BE. A. EL 


The board of directors of the New England 
Mutual Life has voted to continue 1922 div- 
idends on the same liberal scale which has been 
maintained since adoption ten years ago. The 
amount that will be required is $3,900,000, while 
for I912 it was $1,600,000. 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 

A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 
Annual Premium, Ordinary 

| Or ree eee eee: $128 .05 


Twenty Payment Life........ $167 .10 
Twenty Year Endowment... .$235.10 


United Life and Accident Insurance Co. 
Home Ofiice, United Life Bidg., Concord, N. H. 
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UP THE LADDER 


How an Office Boy Worked Up to 
Life Insurance Company President 


GOAL REACHED AT AGE 51 








Learned Business Step by Step Qualifying 
for Position 

Forty years ago, at the age of eleven, Walter 
LeMar Talbot started as an office boy with The 
Fidelity Mutual Life Insurance Company. 
Today, at the age of fifty-one, he is its presi- 
dent, to which office he was elected nearly eight 
years ago. 

In those early days an office boy was not a 
person who answered a push button to do cer- 
tain trivial things throughout a day; but in this 
instance at least his job included about every- 
thing that the officers of the company could 
not find time to do themselves. This was a 
ereat advantage to the office boy, for he was 
brought in close contact with the very center 
from which developed the great institution he 
now heads. 

But a lad of eleven years who leaves school 
for work enters the business world with an 
eleven-year-old-education. Our office boy 
knew that this was not enough, so he invested 
his small earnings in a_ three-nights-a-week 
course in a local business college, which was 
later supplemented by nightly sessions with a 
private tutor. He solved the problem as to 
how a working bey was to get a real educa- 
tion. Right here his associates ought to have 
known that he was going to be president of the 
company. 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, III. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











A Difficult Prospect 
Sold by letter 


The letter was written at Madison, Connecticut, for 
P. F. Storrs, Manager, Confederation Life Associa- 
tion of Canada at London, England. Mr. Storrs 
writes, “The afternoon I received your letters I sent 
several to prospects whom I had been drumming pretty 
hard without result. A reply came from one making 
uppointment. I called and secured his proposal for 
5,000 ($75,000) at the very first interview.” You 
may have details of this letter plan on request—ask 
for folder 11A. 


WILLIAM S. HULL 













Madison, Conn. 
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rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








Following his office boy days he made a 
steady advance through the departments of the 
company, stopping on the way to organize and 
manage the supply department. His next step 
was that of office superintendent in 1896, when 
the Fidelity moved into its present head office 
building. 

Following this, he was sent out into the field 
to get his experience in the producing end of 
the business, and after a year or so in this work 
he was appointed an agency director. Develop- 
ing rapidly as an agency organizer, the com- 
pany created for him the office of second vice- 
president, to which position he was elected in 
January, 1903, and the following year he be- 
came a member of the board of directors. 

Upon the death of Vice-President McKnight, 
he succeeded to the vice-presidency in Septem- 
ber, 1911. Shortly thereafter his executive 
abilities were put to a severe test because of 
the fact that President Fouse suffered a stroke 
of paralysis and it became a physical necessity 
that he relinquish many of his responsibilities, 
which necessarily devolved upon Vice-President 
Talbot. 

Following the death of President Fouse, Mr. 
Talbot was elected president of the company 
February 24, 1914, just thirty-two years, plus a 
month and a few days, after he entered the 
Fidelity Mutual. 


Indicates Better Times 

The Central Business Men’s Association of 
Chicago reports that from the production of 
business received during the month of October 
it is evident that the conditions in _practi- 
cally all the territory which the association is 
operating in are improving materially. The asso- 
ciation received 4,462 applications for the month 
of October, which is the largest month so far 
this year. It is the second largest month in 
new business that the association has ever had. 
The premium income, however, for the month 
of October exceeds all previous records, being 
considerably over $100,000. 


Must Reserve Right to Change Beneficiary 
in Indiana 

Effective January 1, 1922, all life insurance 

policies issued or delivered in the State of In- 

diana must reserve the right to the insured to 
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make, at any time, with the consent of the 
insuring company, a change in his payee or 
payees, or beneficiary or beneficiaries, without 
requiring the consent of such payee or benefi- 
ciaries, provided such policy is not then as- 
signed as security for debt, or for other legal 
consideration. 

No policy containing a provision whereby, 
either at the time of issue or at some subse- 
quent date, the insured may designate a bene- 
ficiary without reserving the right to further 
change, may be issued or delivered in said State. 


The new twenty-story building of the Inter- 
Southern Life Insurance Company, of Louis- 
ville, will be completed by February 1, accord- 
ing to an announcement by President James R. 
Buffin. 





OF NEBRASKA 


209 Wilkinson Building 
Corner [2 and Farnam 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 




















THE SreCTaToR | Thursday 


LIFE INSURANCE SECTION 





“I Jus’ Wish Yo’ Could See 
My Missouri State Life Policy!” 


Hansford Lee Farris, Jr., is the youngest 
Missouri State Life Policyholder in Paris, 
Texas. Two years of age, he is the holder of 
one of our New Children’s Policies. This 
policy is the beginning of his educational 
program. — 


There are 27,000,000 Junior Prospects in the United 
States to-day. A Missouri State Life Contract adds 
these juniors to your field of prospects. 


The Missouri State Life offers three special policy con- 
tracts which afford a definite plan of saving for children 
from ages 1 to 10. These policies later become the 
foundation of a Life Insurance Estate. 





Children’s Insurance affords an easy entree into the home and often leads to 
bigger business through increased protection on the life of the parent. The 
Missouri State Life is one of the few big Companies offering insurance pro- 
tection to boys at age 10 and girls at age 15. Our Famous Thrift Policy is 
one of the most popular policies available at these ages. 


A Missouri State Life Contract offers a large field of activity to the ambitious 
Agent. 


The wide range of insurable ages—10 to 65—and the Savings Policies available 
at age one, enable you to build up an extensive clientele, and to offer increased 
service to your policyholders. 


Your Opportunities Are Multiplied by Missouri 
State Life Age Limits 


There are many other advantages offered by a contract with us. A few of these advantages 
are: Accident Insurance, Group Insurance, Sub-standard business, Non-Participating 
and Participating Policies, Dividends paid on Paid Up Non-Participating Policies, and Divi- 
dends paid to beneficiaries on both Non-Participating and Participating Income Policies. 





Send for booklet “‘The Plan That Wins’’. It 
describes fully the policies we offer children 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E. SINGLETON, President Home Office: ST. LOUIS, MO. 
LIFE — ACCIDENT — HEALTH — GROUP 
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1921 NOT SUCH A BAD YEAR 


Hartford Companies Give a Good Account 
of Themselves 


An attempt to estimate accurately the amount 
of life insurance which will be transacted by 
the five leading companies of Hartford in the 
year I92I is now possible. Although the busi- 
ness depression has hit many insurance men it 
is now evident that 1921 will go down in the 
history of the five Hartford life companies 
as an excellent year. It will not equal the ex- 
traordinary amount of business transacted in 
1920, but will be substantially better than the 
record of I9I9. 

lt now appears that the business of the 
Etna Life will be about half way between the 
1919 and the 1920 figures, Major Morgan G. 
Bulkeley, Jr., says in speaking of the experi- 
ence of that company. “The year has been 
a very satisfactory one.” 

As the approximate volume of new life busi- 
ness written by the Aftna Life was $375,000,000 
in 1919 and $495,000,c00 in 1920, it would ap- 
pear from the above estimate that the probable 
1921 figures will be between $430,000,000 and 
$450,000,000 of new business. Most certainly 
those are satisfactory figures. 

In 1919 the Travelers approximate new busi- 
ness figures were $514,000,c00, while the 1920 
figures were approximately $125,000,000 over 
that mark. It would appear probable, although 





For Over Seventy Years 


On August 1, 1851, the Massachusetts 
Mutual issued its first policy. From 
that day to this its constant endeavor 
has been to furnish the best possible 
life insurance protection at the lowest 
possible net cost. That it has succeeded 
is shown by the enviable reputation which 
the Company enjoys among those who 
buy insurance and among those who sell 
it. Efficient service and a square deal 
for everyone have been its watchwords 
for over Seventy Years. They will be 
its watchwords throughout the years to 
eome. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 
Incorporated 1851 
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no statement has been made by the company as 
yet, that the 1921 new business should be in the 
vicinity of $575,000,000 to $600,000,000. 

The Connecticut General has gone over the 
top in splendid shape. It will be one of the 
few companies in the country, probably the only 
one of considerable size, to break its 1920 
record. For the first ten months of the year, 
the figures are substantially over the level of a 
year ago, and a new record for the year appears 
certain. 

The Connecticut Mutual and the Phoenix 
Mutual, Hartford’s two old-time mutual com- 
panies, will both do better than in 1919, the 
last year ranked as a normal year by insurance 
men. ——_—_——_—_ 


A Corn Story 


A man who wore a silk hat and sack suit 
climbed out of a buggy, hitched his horse, and 
leaned over a woven wire fence. A young fel- 
low who might have been twenty was pretend- 
ing to plow corn, but he was burying it, up- 
rooting it, and otherwise abusing it. “Tedious 
work,” commented the spectator when the boy 
reached the fence. 

“Rotten.” 

“T used to do that,” confided the man at the 
fence, putting his hand on a post and vaulting 
lightly over. 

“How did you ever get away from it?” 

“Accident, I guess. Would you mind if I—” 

“You can have the job forever if you want 
ie’ 

The man in the silk hat at once demonstrated 
that he had been an expert. He followed the 
plow for half an hour but did not leave any 
buried hills of corn in his wake. When he had 
apparently satisfied his craving for exercise he 
climbed into his buggy and drove on. 

“Come every day,” yelled the boy after him. 

It was late in the afternoon when the man 
in the silk hat drove back over the same road 
and came to a brick house. “Howdy, neigh- 
bor!” saluted a man at the front gate. 

“Fine as silk,” replied the man in the buggy. 

“Been selling something ?” 

“Yes. Would you be interested in a deal?” 

“Depends. Got any tillable real estate?” 

“T haven’t an actual farm, but I can give you 
its equivalent. Say that you want 100 acres 
at $50 an acre. Give me $250 a year for twenty 
years and they are yours. Make one payment 
and, if you die, the farm goes to your estate. 
If you get tired of the bargain at any time 
we'll give you three-fourths of your money 
back.” 





“Tell me more about it,” urged the farmer. 
Ten minutes later the farmer signed a piece 


of paper.. “You did me a great favor this 
morning,” he then remarked. 

“In what way?” 

“That was my boy in the corn field. After 
you left he got on the job and did some real 
plowing. I’ve talked my head off—” 

“He did it so badly,’ explained the man in 
the buggy, “that I couldn’t resist doing a few 
rows right. Perhaps if you just set an example 
for him he would do better.” 

“Tt’s a fine idea,” exclaimed the farmer. 
“This has been one of my red letter days and 
I’m glad you came along. Run out and see 
me, when you can, and maybe I can do you some 


good.” 


The International Indemnity Company of Los 
Angeles, Cal., has reduced its capital from 
$500,000 to $300,000. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, III. 




















BEN H. BERKSHIRE, President 


A New “Ordinary Life Select” Policy 


Issued by the 


CONTINENTAL LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
ASSUME YOU CARRY $10,000.00 





The Company Will Pay 


For Natural Death...........+.+.+++-- $10,000.00 For Accidental Death....... $20,000.60 
For Total and Permanent ram a — imcome to the Insured of........... 200.00 
For Major Surgical Operations eS Ree ee er eer eee 200.00 
For eax a Right leon above Elbow or Loss of Either Leg above the Knee............ 5,000.00 
For Loss of Right Arm below Elbow or Left Arm above Elbow.................0.00: 3,000.00 
Bow Econ of Wisma Lae Welawe Ce WmOthe yoo coon c cig cer cccceiecatnewtiscecasesscceesce 2,500.00 


For Loss of Left Arm below Elbow or Loss Entire Sight Either Eye................... 2,000.00 
NOTE—Payments made for disability benefits, loss of limbs or surgical affections, do not deduct from the amount payable at death. 


P. R. SCHWEICH, Sec’y and Supt. of Agencies 
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A Salesman’s First Requirement 


By Georce T. DExTER 


Second Vice-President, The Mutual Life In- 
surance Company 


One of the first things that a salesman must 
learn is to forget his own likes or dislikes, his 
own way of thinking, and to see with the eyes 
of the man to whom he would sell. And that 
is also one of the first things that a life insur- 
ance salesman should learn. Suppose you were 
a prospect:—Would you be in the slightest 
degree interested in incontestability, in rein- 
statement, in reserve basis, or in any other of 
the technical clauses of a contract? They 
would be all Greek to you, and have no rela- 
tion whatever to any need or circumstance or 
desire in your life, and, therefore, you could not 
be interested in them. There are just three 
chief things in life insurance that immediately 
touch your life. One of them is that your 
family would be in a fix if you should suddenly 
go, and life insurance can change that situa- 
tion to your satisfaction. Another is that if 
you should become totally and permanently dis- 
abled and lose your income, you and your family 
would be in a bad fix, and life insurance can 
change that to your satisfaction. The third 
is that when you are old and are no longer able 
to work, you may be in a fix if life had not 
been good to you during your producing years, 
and life insurance can change that to your sat- 
isfaction. 

That is the story that gains the attention, 
grips the interest, and so arouses the desire of 
a prospect that he can be brought to write his 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,762,818.00 on Deposit with the 
Indiana Insurance Department 


$200,000.00 Surplus Protection to 
Policyholders 


$22,000,000.00 Insurance in force 
NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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signature. Forget all else when you approach 
him. Then your work will be successful and 
increasingly successful as your experience 
grows. Focus and win. Scatter upon inconse- 
quential, attention-wasting immaterialities, and 
you will lose five times out of six. In brief, 
put yourself in his and his family’s place, visu- 
alize what they need, and then so directly and 
clearly and enthusiastically tell your great story 
that he will say, “I’ll take it!” That’s the 
winning method of our master-salesmen.— 
Points. 
The Unforgiving Minute 

Napoleon said, “I beat the Austrians because 
they did not know the value of five minutes.” 

Do you know the value of five minutes? 
Have you ever seriously weighed in your mind 
the value of time? Of course you have, but 
after weighing it and realizing it, have you then 
and there resolved to open a new account, a 
savings account with Time, promising yourself 
to save and use to the best advantage the min- 
utes that will never again pass through your 
life? 

Some genius has discovered that the word 
“Now” when turned backward spells “Won.” 
There is more significance in this discovery 
than the mere reversal of the positions of the 
end letters of these two words. There is no 
time like the living present—the now—to do 
the thing that will win. Kipling has well ex- 
pressed this idea of the value in what he calls 
“The unforgiving minute” in his splendid poem 
“Tf,” which reads: j 


“Tf you can fill the unforgiving minute 

With sixty seconds’ worth of distance run 

Yours is the world and everything that’s in it.” 
—The Os-Li-Co. 


Decision in Reserve Loan Life Case 


An interesting opinion by Commissioner S. G. 
Nipper in the case of Oliver Retallack vs. Re- 
serve Loan Life of St. Louis, adopted by the 
Circuit Court, follows: 


On the 1ith of August, 1905, John A. Retallack 
applied to the defendant company for an insurance 
policy on his life for $5000. On the same date he 
executed a loan agreement for $981.55, wherein it is 
stated that the defendant company had loaned the 
undersigned the above-named sum (being the reserve 
loan value of the policy, upon the pledge of said 
policy and its accumulations with “said company as 
collateral security for the repayment of said loan with 
interest at five per cent. It was stipulated that the 
loan and interest thereon should be and remain a lien 
upon the policy and its accumulations until extin- 
guished by the surplus apportioned thereto or other- 
wise paid to the company. Interest was to be paid 
annually in advance, but if Retallack elected, he had 
the right, after the first year, to have the interest 
added annually to the principal of the loan, the com- 
pany being authorized to insert the number and date 
of the policy. This policy was issued on the 15th day 
of August following. Retallack was forty-nine years 
old at the time, but applied for a policy dated back 
to the age of forty-two, and at the time the loan 
agreement was executed paid to defendant the sum 
of $218.85 in cash for the premium and $49 interest in 
advance on the $981.85 mentioned in the loan agree- 
ment. No further premiums were paid upon the 
policy, nor any further interest on the $981.85. By 
the terms of the policy, it was provided that after 
one year from its date, upon the non-payment of pre- 
mium, it would be continued for paid-up insurance, for 
its full amount, without any action on the part of 
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The Insurance Agent’s Story 
By Irvine Loes 


Henry Murray, a busy lawyer, located in the 
Woolworth Building, New York City, was busy 
giving dictation to his stenographer when the 
office boy entered and handed him a card. “All 
right, tell him to come in,” he said. 

Sam Stone, an old army classmate and life 
insurance agent, walked in. “Well, hello Sam!” 
said Murray. ‘How are you? What can [| 
do for you?” “Buy some life insurance,” re- 
plied Stone. “I don’t believe in insurance, 
Sam,” said Murray. 

Well, Stone, the insurance man, spent about 
an hour trying every insurance argument in his 
catechism, but it was of no avail. Murray was 
obstinate. 

Suddenly the phone rang. ‘Hello, hello!” 
said Murray with a frown. “Hello, daddie!” 
answered the voice of his little girl Grace, age 
3. “Hello, Gracie, dear!” said Murray, his face 
lighting up with pleasure, for he was passion- 
ately fond of his only child. 

“Daddie,” said Grace. “My dollie fell down- 
stairs and broke her head. I want you to bring 
me a new dollie when you come home tonight.” 
“Surely, kiddie, I’ll bring you two dollies to- 
night,” said Murray. ‘“Daddie, will you always 
bring a dollie when I want one?” asked his 
daughter. “Always,” said Murray. Then with 
“Good-bye, kiddie,” he rang off. 

Right in front of him was the life insurance 
application. Stone, the insurance man, turned to 
him and said, “Henry, you just told your only 
daughter you would always bring her what she 
wanted. What would she do if anything hap- 
pened to you?” Murray looked at the life in- 
surance application, wavered, took up his pen 
and signed the application. 

[Copyright, 1921, by The Spectator Company, New 


York. Companies and general agents desiring to use 
this article, please write to THe Specraror.] 








the insured, to cease after the number of years and 
days stated in the table from the end of the last 
year for which complete annual premiums had been 
paid, “provided that any existing indebtedness to the 
company on account of this policy, if not paid in 
cash, will reduce the extended term of insurance, in 
the ratio of such indebtedness to the reserve for such 
insurance.” At the end of the eighth year, the term 
for which this insurance would be extended was 
eleven years and ninety days. 

Insured died October 21, 1910. The policy was not 
discovered among the papers of insured until March, 
1915. During the same nionth demand was made on 
defendant for payment of the amount mentioned on 
the face of the policy, but defendant denied liability. 
Plaintiff instituted this suit on the policy on April 1, 
1916. 

The heirs of the insured did not know until April, 
1917, that the reserve value at the end of seven years, 
and before the payment of the premium of $218.85, 
was $820.05. On the 5th of May, 1917, plaintiff ten- 
dered to defendant $820.05, with compound interest at 
the rate of five per cent per annum, amounting to 
$1,402.57. Defendant declined said tender. 

The policy provided, among other things, that any 
indebtedness to the company, including any balance 
of the current year’s premium remaining unpaid, would 
be deducted in any settlement of the policy, or any 
benefit thereunder. Insured was notified before the 
second premium became due, and also that the interest 
on the loan would be due. Thirty days of grace were 
allowed in the policy for the payment of premiums, 


(Continued on page 24) 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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Don’t Be So Slow! 
By MInor 


Some fellows don’t have to be “called” in 
the mornings. They are up and ‘on the job” 
when the rooster crows, at the first peep of 
dawn. 

Others hear the alarm clock, cuss it, pull the 
covers their heads and turn over for 
another hour’s sleep. 

It takes some people a long time to get awake 
even after their eyes are open. 

Cotton is selling at a good price. Conditions 
are better, and improving every day. The 
alarm clock has been ringing, through the news- 
papers, for thirty days. 

A good many agents have their eyes open, 
They realize in 


Morton 


‘ 


over 


but are not yet fully awake. 
a vague sort of way that there’s a growing 
spirit of optimism abroad in the land, but they 





have got to “stretch” and “yawn” once or twice 
and take a cold bath before they will be able to 
really comprehend the possibilities of the present 
situation—for them. 

Don’t be so deucedly phlegmatic—Business is 
to be had—NOW—Don’t waste another month 
“mooning around.” 


The Man Who Works Will Win 


“The most brilliant achievements which have 
been wrought by man, and which have elicited 
the admiration of the world, have not been the 
results of dreams of indolent genius, but the 
outcome of conscientious, unremitting toil—rest- 
less activity of mind, which is not satisfied until 
the best ways and means are ascertained for 
the accomplishment of the desired end; and 
then the resistless force which carries them into 
successful execution.”—The State Life Bulletin. 











Outline Showing Benefits of Group Insurance 





CoMMUNITY 


For the | 
| 


(1) Tends to| 


stabilize the eco- 
nomic conditions 
of the community 
by continuing the 
wage to the fami- 


ly during period | 


of re-adjustment 
after death or 
disability of the 
wage-earner, 
thus : 
(a) Keeping 
the family intact. 
(b) Keeping 
the kiddies in 
school. 
(c) Permit- 
ting the payment 
of bills. 


(2) Increases 
general pros- 
perity: 


(a) By raising 
the standard of 
living and adding 
to the per capita 
value of the fami- 
ly group. ; 

(b) By in- 
creasing indiv- 
idual efficiency. 

(c) By increas- 
ing industrial effi- 
ciency. 

(d) By _ at- 


tracting more am- | 


bitious workers. 

(e) 3y  de- 
creasing the mi- 
gration of work- | 








ers. 


For the 
I-A MILY 


(1) Continues 
income 


| family’s 
| through adversity 
allowing : 

(a) Family to 


be self-sustaining. 


(b) Family to 
raise standard of 
living. 

(c) Family to 
develop _whole- 
some home life. 

(2) Frees 


family from: 
(a) Looking to 
employer for aid. 


(b) Accepting 
charity. 
(c) Becoming 


a burden on fel- 
low workers. 











For the 
EMPLOYEE 


For the 
MANAGEMENT 


For the 
STOCKHOLDERS 





(1) Relieves 
him from care of 
and anxiety for 
dependents re- 
sulting in: 

(a) Increased 
personal _ effici- 
ency. 

(b) Enhanced 
self-respect. 

(c) Greater 
concentration. 

(d) Greater in- 
terest in work. 

(e) Greater 
satisfaction 
in work. 

(2) Allows em- 


ployee to plan 
development of 
family, 

thus: 


(a) Stabilizing 
employment. 

(b) Increasing 
wage. 

(c) Eliminat- 
ing necessity of 
contributing to 
needs of fellow 
workers. 

(d) Giving pro- 


tection to many 
otherwise  unin- 
surable. 





(1) Increases 
efficiency of man- 
agement by in- 
creasing plant 
efficiency 
through: 

Increased pro- 
duction caused 
by: 

(a) Increased 
spirit of co-opera- 
tion. 

(b) Attraction 
of better workers. 

(c) Develop- 
ment of industrial 
goodwill. 

(d) Having an 
up-to-date plant. 

(2) Resulting 
in: 

(a) Decreased 
cost. 

(b) Putting 
charity on busi- 
ness basis. 





(1) Extends 
market by _in- 
creasing per 
capita value of 
family group. 

(2) Greater 
Profits — More 
Dividends. 

















Connecticut General Life. 








Reserve Loan Life Case 
(Concluded from page 22) 


and two further notices were sent to the insured, but 
no payments were made. The loan agreement was 
executed in lieu of cash payment of $981.85, referred 
to as the ‘‘commuted premium” for the seven years 
immediately preceding the date of said policy. 

The case was tried before the court upon an agreed 
statement of facts, the substance of which we have 
above set out. 

There were no declarations of law asked by either 
party. The court entered judgment for the defendant, 
and plaintiff appeals, and urges, as grounds for re- 
versal, that the court erred in holding that the loan 
should be deducted from the reserve instead of the 
amount of the policy. 

We can see no material difference in the points 
urged by appellant here, and those made in the case of 
Rose v. Insurance Co., 176 Mo. App. 598, 159 S. W. 
761. In both of these cases the points urged by ap- 
pellant here were decided adversely to his contentions. 
Even though we do not treat the loan agreement as a 
part of the contract, it is an evidence of debt, and the 
policy in question provides that any existing indebted- 
ness to the company on account of this policy, if not 
paid in cash, will reduce the extended term of insur- 
ance indicated in the ratio of such indebtedness to the 
reserve for such insurance. This is certainly an in- 
debtedness on account of the policy. The policy re- 
cites that it was issued in consideration of the $981.85 
designated as the commuted premium for the seven 
years preceding the date, and of the further payment 
of $218.85 which was paid in cash at the time the loan 
agreement was executed. It is stipulated that $820.05 
was the reserve loan value at the time the loan was 
made for $981.85. This fact, however, would have no 
particular influence upon the result to be reached in 
this case. The dating of this policy back for seven 
years was the consideration for the execution of the 
loan agreement. Therefore, the debt, of which the 
loan agreement is an evidence, is an indebtedness on 
account of the policy, and such a loan agreement is 
by the agreed statement of facts such an indebtedness. 
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We are satisfactorily handling 


REINSURANCE 








risks on the Coinsurance basis. 
your papers. 


Head Office, Waterloo, Ontario. 





for a number of American Life Companies. 
You will appreciate our quick decision and prompt service in your cases. 


Reinsurance on the yearly Renewable Term plan, or for substandard 
Our decision given by wire on day of receipt of 


THE ONTARIO EQUITABLE LIFE & ACCIDENT 
INSURANCE COMPANY 


S. C. Tweed, President. 








And the terms of the policy are competent to prove 
such indebtedness and its manner of payment, es- 
pecially in view of our statute. No other premiums 
having been paid than those heretofore designated, 
and such indebtedness being in excess of the reserve, 
there was no extended insurance beyond the default 
in the payment of the ninth yearly premium. 

Learned counsel for appellant have cited a number 
of authorities which they contend announce a contrary 
rule. But none of them, in our opinion, are directly 
in point. The nearest approach perhaps to the present 
state of facts is that of Brooklyn Life Insurance Com- 
pany v. Dutcher, 95 U. S. 269. But in that case the 
court based its finding largely upon the ground that it 
following the construction placed upon these 
contracts by the company issuing the policies. But 
there is no evidence in this case that either the insurer 
or the insured placed such a construction upon the 
policy as plaintiff contends for, namely, that the 
amount of indebtedness should be deducted from the 
face amount of the policy. 


was 


A further discussion of the law as applicable to such 
a state of facts as we have before us will be found in 
Rose v. Insurance Co., supra, and Boulware v. Insur- 
ance Co., supra. See also Short v. Reserve Loan Life 


Insurance Co., 175 Ky. 554, 194 S. W. 775. 





Merchants of Minneapolis to Write Life 

The Merchants Life & Casualty Company of 
Minneapolis, Minnesota, has recently amended 
its articles of incorporation so as to permit the 
writing of life insurance in addition to health 
and accident. It has also increased its capital 
from $100,000 to $250,000. 

The Merchants is licensed to write health and 
accident insurance in sixteen States of the 
Middle West, and expects to enter most of 
these States during the coming year with its 
life insurance. 
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Backing Up the Agent 


During the first six months of 
this year, 5,211 Letters of Wel- 
come were sent to new Guardian 
policyholders. 


Backing up the Agents’ efforts with a 
courteous personal touch that strengthens 
the bonds of friendship between the policy- 
holder, the Agent and his Company is just 
another example of Agency Co-operation 
as practiced by The Guardian. 


If you want to know the whole story of what 
this Company ts doing for tts field men, ad- 


T. LOUIS HANSEN, 
Vice-President 


The Guardian Life Insurance Company 


Established 1860 under the Laws of the State of New York 


GEORGE L. HUNT, 
Supt. of Agencies 


or 


OF AMERICA 


50 Union Square, New York 
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NAMES COMMITTEES 


H. R. Cunningham Announces New 
American Life Convention 
Committees 


— 


THREE NEW COMPANIES JOIN 


Marquette Life, Detroit Life and Life & 
Casualty Co., Members 

The following companies have been admitted 

to membership in the American Life Convention 


since the annual meeting in Indianapolis: 

The Marquette Life Insurance Co., Springfield, IIl.; 
Detroit Life Insurance Co., Detroit, Mich.; Life & 
Casualty Insurance Co., Nashville, Tenn. 

H. R. Cunningham, president of the American Life 
convention, announces the appointment of the standing 
committees for the year: 


BLANKS 
George Graham, chairman, Central States Life, St. 
Louis, Mo.; Franklin B. Mead, Lincoln National Life, 
Ft. Wayne, Ind.; T. W. Blackburn, secretary and 
counsel American Life convention. 


MEMBERSHIP 
W. <A. Watts, chairman, Merchants Life, Des 
Moines, Iowa; T. W. Appleby, Ohio National Life, 
Cincinnati, Ohio; James Fairlie, Mutual Life of II- 
linois, Springfield, Ill.; Rupert F. Fry, Old Line Life, 
Milwaukee, Wis.; Lawrence M. Cathles, Southland 
Life, Dallas, Texas. 


NEXT ANNUAL MEETING 
C. L. Ayres, chairman, American Life, Detroit, 
Mich.; E. W. Spicer, American Bankers Life, Chicago, 
lll.; G. S. Nollen, Bankers Life Company, Des Moines, 
Ia.; M. L. Blackburn, Bankers Life, Lincoln, Nebr.; 
‘FE. E. Sallee, Bank Savings Life, Topeka, Kan. 


UNIFORM LAWS 
James C. Jones, chairman, American National As- 
surance, St. Louis, Mo.; C. B. Swoboda, Cedar Rapids 
Life, Cedar Rapids, Ia.; W. H. Hunt, Cleveland Life, 
Cleveland, O.; D. E. Ball, Columbus Mutual Life, 
Columbus, O.; J. H. Jamison, Western Life, Des 
Moines, Ia. 


DEPARTMENTAL SUPERVISION 

Frank P. Manly, chairman, Indianapolis Life, Indi- 
anapolis, Ind.; O. J. Arnold, Illinois Life, Chicago, 
Ill.; W. H. Eastman, Kansas Life, Topeka, Kan.; 
E. W. Randall, Minnesota Mutual Life, St. Paul, 
Minn.; J. Charles Seitz, Security Life of America, 
Chicago, II. 

FINANCE 

E. C. Milair, chairman, George Washington Life, 
Charleston, W. Va.; C. S. Samuels, Oregon Life, 
Portland, Ore.; W. H. McBride, National Life & 
Accident, Nashville, Tenn.; John M. Sarver, Ohio 
State Life, Columbus, O.; H. E. Worrell, Omaha Life, 
Omaha, Nebr. 


MEDICAL EXAMINATIONS 
Dr. H. E. Sharrer, chairman, Northern States Life, 
Hammond, Ind.; Dr. W. R. McGrew, Prairie Life, 
Omaha, Nebr.; E. O. Burget, Peoples Life, Frankfort, 
Ind.; S. M. Cross, Columbia Life, Cincinnati, O.; 
D. B. Morgan, Northern Life, Seattle, Wash. 


AGENTS AND AGENCIES 

Charles W. Helser, chairman, West Coast Life, San 
Francisco, Calif.; J. R. Paisley, Standard Life, 
Decatur, Ill.; Arthur Watt, Southern Life & Trust, 
Greensboro, N. C.; W. A. Lindly, Security Mutual 
Life, Lincoln, Nebr.; W. E. Napier, Scranton Life, 
Scranton, Pa. 

GRIEVANCES 

John J. Cadigan, chairman, New World Life, Spo- 
kane, Wash.; A. H. Rodes, Two Republics Life, El 
Paso, Texas; Francis L. Brown, Rockford Life, Rock- 
ford, Ill; J. W. Dragoo, Western Reserve Life, 
Muncie, Ind.; Edwin Starkey, Mid-Continent Life, Ok- 
lahoma City, Okla. 


MISCELLANEOUS SUBJECTS 
Dr. Carl G. Winter, chairman, Public Savings Life, 
Indianapolis, Ind.; W. W. Mason, Southeastern Life, 
Greenville, S. C.; R. M. Henderson, Louisiana State 
Life, Shreveport, La.; A. E. Werkhoff, LaFayette 
Life, LaFayette, Ind.; Francis M. Hope, Occidental 
Life, Los Angeles, Calif. 


RESOLUTIONS 
T. W. Vardell, chairman, Southwestern Life, Dallas, 
Texas; A. A. Welch, Phoenix Mutual Life, Hartford, 
Conn.; Isaac Miller Hamilton, Federal Life, Chciago, 
Ill.; C. D. Renick, Indiana National Life, Indian- 
apolis, Ind.; Sidney A. Foster, Royal Union Mutual 


’ Life, Des Moines, Iowa. 


CREDENTIALS 
H. K. Lindsley, chairman, Farmers & Bankers Life, 
Wichita, Kans.; Charles S. Hutchings, American Na- 
tional, Galveston, Texas; R. M. Malpas, Reinsurance 
Life of America, Des Moines, Ia.; I. P. Mantz, Na- 
tional American Life, Burlington, Ia.; A. C. Bigger, 
American Life Reinsurance Co., Dallas, Texas. 


SPECIAL COMMITTEE ON TAXATION 
A. L. Key, chairman, Volunteer State Life, Chat- 
tanooga, Tenn.; Wilmer L. Moore, Southern States 
Life, Atlanta, Ga.; A. L. Hart, Des Moines Life & 
Annuity, Des Moines, Ia.; T. F. Lawrence, Missouri 
State Life, St. Louis, Mo.; John M. Stahl, Farmers 
National Life, Chicago, III. 


ADDRESSES INDIANAPOLIS AGENTS 
W. T. Nash Speaks to Life Men at An- 
niversary Meeting 
W. T. Nash of Tue Spectator staff ad- 
dressed agents of the Indianapolis Life Insur- 


ance Company at Indianapolis at the 16th 
annual meeting held in Indianapolis Monday and 
Tuesday of this week. The program follows: 


Monday—Receiving home office; business 
with department heads; round table discussions. 

Noon Luncheon—Spink Arms. 

Business session—Company’s office. Meeting opened 
by Frank P. Manly. Education on life insurance—the 
agent, the prospect, Wm. T. Nash, THE Spectator, 
editorial staff. 

Selling to Farmers Under Present Condition, W. A. 
Tidwell and L. A. Sayers. 

To Wage Earners, Thomas O’Malley. 

Finding Prospects, H. B. Veazey and E. H. Caper- 
ton. 

Making Prospects, Charles E. Ferrell and Charles 
A. Pratt. 

Closing Prospects, A. H. Kahler and A. Cooper. 

““Mopping Up,” J. C. Caperton. 

General discussion. 

Theater party: 8:15 P. M. 

Tuesday, 9:00 A. M.—Business session, company’s 
office. 

Renewing and Reinstating, J. J. Pawloski, H. H. 
Huston, Dr. H. C. West, C. L. Stanley, W. K. 
Blanchard, C. H. Woods. 

Expanding—Getting, Training and Holding New 
Men, S. Y. Matthews and S. E. Shideler. 

Noon luncheon—Columbia Club. 

Business Session—Home office and field. Medical 
department, Dr. J. B. Young; policy department, E. F. 
Kepner; in general, A. L. Portteus; constructive sug- 
gestions from the field, F. H. Franzlau et al. 

Counselors’ Club meeting, annual banquet to agency 
staff, Claypool Hotel. Principal speaker, Fred W. 
Tasney, third vice-president, Prudential Insurance 
Company. 


agents, 











Legal Department. 


saving service? 














Your Company Investments 


in farm mortgages are profitable in proportion to your percentage 
of expense in handling them. 


Investigations, correspondence, and re-examination of ab- 
stracts, impose a heavy burden of time and money on your 


Although the cost be distributed among many cases, the fact re- 
mains that this unnecessary expense makes a considerable inroad 
on the return from the investment. 


OUR TITLE INSURANCE POLICIES 


on 


FARM MORTGAGE LOANS 


increase your income by relieving you of the greater part, sometimes all o 
this outlay, affording you better protection with no added expense. 


WE INSURE TITLES ANYWHERE IN 
THE UNITED STATES 


Many Eastern and Middle Western insurance companies are among our en- 
thusiastic clients. May we send you full particulars of this time and money 
Ask for our special booklet ‘‘S’’. 


NEW YORK TITLE AND MORTGAGE Co. 
135 BROADWAY, NEW YORK 


Capital, Surplus and 
Undivided Profits over 





$5,000,000.00 
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NEW YORK LIFE INSURANCE CO. 


(Incorporated under the laws of the State of New York) 
346 & 348 Broadway, New York, N. Y. 


DARWIN P. KINGSLEY, President 


INCOME, 1920 PAID POLICY HOLDERS 1920 
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Other Income..........--++++..sseeeeeeeees ___ 5,782,885 Surrender Values, etc.............eeeceeees 23,432,313 

SUM in OR RT RRINR DY (a1 5\oKe w.cinis Sisiein Gera elaie ws arent $193,790,133 Total to Policy-holders ............... $114,849,597 
SSS EEE PCLEL EE PLE LE LLL EE DOO SEE POPES ET ETT ET $693,979,400 
SINISE ECO EO OCDE LE POTEET LEER OTE PEP OE ITE PLT OP EL $966,664,397 
NN I i oi ww wih HN HES Nn ConA eed eee Swed xe oe Cale eee $841,255,357 
Reserve for Dividends and Other Purposes............... 0.0 ce cee ce eee eee eeeeeeeeeees $125,409,040 
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Jefferson Standard 
Life Insurance Co. 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 








Insurance in Force—Over $163,000,000.00 








Large Strong Progressive 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 





To the Man Who is Willing—and Will 





Ye a ak Bs PS 
SURRENDER ATSAN IPC 
UMONT-TEXS : 
We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 





For Contracts and Territory, address 


H. M. HARGROVE, President : : : BEAUMONT, TEXAS 

















GENERAL INSURANCE OFFICES 


WILL IN 1921 


PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
general offices that have life departments are pleased with 
results, 

This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a general 
insurance office. In 1921 this Company will make a specialt 
of broadening its service to this extent. We solicit correspond- 
ence with insurance agencies now writing fire, or fire and cas- 
ualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 














CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $58,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 
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Life Insurance 








LIFE COMPANIES IMMUNE 


Mississippi Revenue Agent Not to 
Move Against Them 


HAS CONDUCTED INVESTIGATION 
Attitude of Stokes V. Robertson Keeps 
Some Companies Out 

It has developed in Mississippi that the prob- 
ability of a suit against the life insurance com- 
panies is now remote. 

Although Stokes V. Robertson, the revenue 
agent who instituted the anti-compact proceed- 
jigs against the fire insurance companies, spent 
some time in looking into the doings of the life 
companies during recent years, and although 
he sent his representatives into the office of the 
Insurance Commissioner to examine their pub- 








The Homicide Record 


(Continued from page 4) 
however, the ratio is nearly as high as in the 
South, while the Middle Atlantic States and 
Central States represent the average for the 
United States. 

Table D shows the incidence in the South by 
race and States. Considering the ratio among 
the white race in this section of our country it 
will be noted that the incidence is but little 
higher than for the New England States and 
the Middle Atlantic States, and below that for 
the West. For the colored race the incidence 
is shown to be four times as frequent as among 
the whites in the South. 

A rather interesting result is shown in Table 
I, which gives the comparative homicide and 
suicide rates in the South. Briefly, the results 
show suicide to be a distinctive trait of the 
white race, while homicide is much more preva- 
lent among the colored people. 

Table F has been compiled to illustrate the 
incidence of homicide at certain age periods, 
with special reference to sex and race. The 
results are significant and of value from an in- 
surance point of view. 

While the results of the foregoing survey 
indicate a favorable trend in the mortality from 
homicide, the fact that probably 9000 murders 
took place last year should call for strenuous 
efforts on the part of public officials and others 
entrusted with the safety of human life to re- 
duce still further this needless menace to exist- 
ence. 





first two contract years. 





OHIO, INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga:, Tennessee , intends to enter these states. 

This ‘announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


-Minor Morton, Vice President and Agency Manager 








lished statements, hopiig thereby to get together 
material upon which he might found a suit, all 
has come to naught, and the revenue agent has 
stated to one of his intfmate friends that he does 
not contemplate any: move against the life 
companies. 

The Mississippi code of 1906 (that which is 
at present in use in that State) provides that all 
life insurance companies operating in Missis- 
sippi shall base their ,reserves either upon the 
American Experience: Table or the Combined 
Experience Table, leaving the companies free 
to determine the interest assumption, and Mr. 
Robertson confided to*his friend, probably very 
sorrowfully, that there would be no suit, as the 
companies under the existing law would be 
forced to use the sathe net premiums, and as 
their gross premiums were different, the com- 
panies could not be said to be in a trust. 

The threatening attitude of the revenue agent 
and the likelihood of a suit against the life 
companies have kept at least one prominent In- 
diana company, which had had the matter in 
mind for some time, from entering the State. 
Doubtless it has had its effect on other compa- 
nies, but Mississippi insurance men feel no ap- 
prehension, and it is very much hoped that the 
unfortunate fire insurance tangle will not serve 
to keep any life companies out of the State. 


Magnolia to Begin Writing Business Soon 

It is announced by the recently organized 
Magnolia State Life of Jackson, Miss., whose 
executive committee held a meeting during the 
past week, that the company expects to begin 
issuing policies early in 1922. 





TABLE F 
Homicipe RATE IN THE REGISTRATION AREA By Race anp AGE—1915-1919 
Rate Per 100,000 or PoPruration 


Persons Males Females 
All Ages Homicides Rate Homicides Rate Homicides Rate 
WHR sic c.c0- eens 18,524 5.2 14,760 8.0 3,764 2.2 
COlNed) So oclele cece 8, 39.8 7,143 65.0 1,649 148 
SEOUL isc.0..0:350/0:8 27,316 7.2 21,903 11.2 5,413 2.9 
Ages Under 1 Year 
WANE 6. castiece ess 614 7.2 310 7.1 304 iP 
Calgred ccscoscs 101 17.7 47 16.6 54 18.8 
ORIN csc, crore 715 7.8 357 7.7 358 7.9 
Ages 20-39 x 
Wittele contr sata. 10,388 8.7 8,381 13.5 2,007 3.5 
CONG RB oraz < is-s:5- 4 5,803 80.0 4,673 133.0 1,130 30.2 
OMe Si. 5<'s 16,191 12.8 13,054 19.9 8,137 5.1 
Ages 60-69 
Midi pata Newser rae 618 3.9 524 6.4 94 4.2 
a 155 22.1 140 36.7 15 4.7 
ess 773 4.7 664 7.8 109 1.4 
Ages 70 and over 
White ........ ee 258 2.8 194 of 64 1.4 
C ae ee 6 127 7 29. g 
as ; 3.5 251 5.4 75 1.6 





eeeeeee 
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For the present the company will confine its 
operations to Mississippi exclusively, and it will 
issue only non-participating policies, although 
its charter permits it to issue both participating 
and non-participating. The company’s net re- 
tention on male risks will be $5000, and on 
female risks who are unmarried wage earners 
$2500; it will not decline to insure married 
women, but it has not fixed a net retention on 
such a class of risks. 

The company will also issue total and perma- 
nent disability benefits, and double indemnity to 
preferred risks, in connection with its policies. 

It is understood that the company has secured 
the services of a man to take hold of its agency 
department about the first of the year, and that 
this man will also have supervision of the un- 
derwriting plans of the company. 


Warns Against Marrying Man Who Car- 
ries No Insurance 

Speaking before a group of women at Prov- 
idence, R. I., Francis A. Crum, of the Equita- 
ble Life Insurance Company, sounded a warn- 
ing to girls not to marry unless their prospective 
husband is adequately protected with life in- 
surance. “A girl takes a big risk in marrying 
a man who has not made such provision for 
her.” 

Pointing out that 90 persons out of I00 are 
dependent at the age of 65 he explained how 
the function of life insurance is to make sure 
that homes, families and businesses are pro- 
tected against financial loss through the death 
of the family or business head, and against the 
financial distress of those who attain old age or 
lose their earning power. 


Manages Guardian Life Kansas City Office 

George L. Hunt, superintendent of agencies 
of the Guardian Life Insurance Company of 
America, announces the appointment of Law- 
rence J. McGovern as manager of the Kansas 
City office of the Guardian, effective Decem- 
ber I. 

For the last five years Mr. McGovern has 
been agency organizer for the New York Life 
at Duluth, Minn. His entire insurance experi- 
ence has been with the New York Life, and 
since joining that company in 1905 Mr. Mc- 
Govern has held various positions of responsi- 
bility. Because of this experience, the Guar- 
dian’s Kansas City office should make rapid 
strides under his direction. 
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THE ACCUMULATION POLICY 


An Ideal Combination ot 
Insurance With Investment 


Specimen Rate 
$10,000 Age 35 $319.00 


Table of Surplus Accumulations Based on con- 











tinued annual premiums of....................006 $319 .00 
And insurance cost (included) of.................. 163 .00 
And 4% annual interest after first year on surplus ac- 
cumulations of........... eee eee eer 158 .00 
. An. Int. on Total Am. payable 
End of Excess Accumula- Accumula- In Case 
Year Paid tions tions of Death 
5 $624.00 $26.50 $668.90 $10,688.90 
10 1404.00 66.00 1716.90 11,716.90 
15 2184.00 114.10 2967.70 12,967.70 
20 2964.00 172.70 4489.40 14,489.40 





The Accumulation Fund, or the interest therefrom, may be 
used for the payment of premiums, or withdrawn in cash at any 
time. Its use, however, does not reduce the insurance benefits 
specified in the face of the policy. No interest is required on 
withdrawals. Any balance in the Accumulation Fund at the 
death of the insured is payable to the beneficiary as additional 
insurance. 

We are also writing a policy covering insurance benefits only 
without investment features—Specimen Rate Age 35, $16.30 
per $1000.00. 


CAPABLE PERSONAL PRODUCERS WANTED IN 
TWENTY STATES. 


NATIONAL LIFE ASSOCIATION 


Des Moines, Iowa. 








A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks Indemnity — Or- 
dinary and Industrial Straight 
Life Insurance 


Home Office 
NASHVILLE TENNESSEE 

















PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 











AMERICAN NATIONAL 
INSURANCE COMPANY 


W. L. Moody, Jr., President of Galveston, Texas 


Life Insurance in Force 
Over $145,000,000 December 31, 1920 


SPLENDID TERRITORY AND ATTRACTIVE 
CONTRACTS. GOOD OPPORTUNITIES In 


Alabama Kansas New Mexico 
Arkansas Kentucky North Carolina 
California Louisiana South Carolina 
Florida Mississippi Oklahoma 
Georgia Missouri Tennessee 


Texas and Virginia 


For Information Regarding Them 
Write To 
C. S. Hutchings W. J. Shaw 


Agency Manager Agency Manager 
Ordinary Dept. Industrial Dept. 
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inland insurance in the United States. 


MARINE AND INLAND INSURANCE BUSINESS IN THE UNITED STATES IN 1920 


Copyright, 


1921, by The Spectator Company, 


Below will be found statistics showing important items from the statements covering the year 1920 of companies transacting marine and 
Automobile insurance has been generally classified and included with marine and inland business, and 


New 


in the cases of companies known to include only automobile business in the marine and inland classification, they are omitted from this table. 
in a number of instances, however, the companies listed have separated some items relating to their automobile business, and such are separately 
shown in this table and indicated by footnotes. 


AMERICAN MARINE INSURANCE COMPANIES. 



























































Increase Ratio 
Year ‘ Surplus |. in Gross Net Net 
Ending} Cash | Admitted | asto | insurance | Re- Gross Losses Net Losses | Expenses | Expenses | Dividends 
Dec. | Capital. Assets. Policy- | Reserve. | insurance Name and Location of Company. Premiums.} Paid. Premiums.| Incurred. | to Net | Incurred Paid. 
31. holders. Reserve Pre- Premiums 
in Year. miums. 
‘ $ $ $ $ $ $ $ $ $ % $ 
1920 300,000} 2,506,310) 2,112,981] 148,982 50,414] American and Foreign Marine, N. Y....| 1,913,950] 1,237,573] 64. 834,485] 354,825} 42.5 | 1188,855 60,000 
1920 | Mutual | 17,819,690} 7,459,731] 1,119,289 23,919] Atlantic Mutual, New York........... 8,584,571| 4,643,387| 54. 5,626,452) 2,537,626] 45.1 | 1,255,641 4,140,230 
0,498] { —34,517 { 216,206 6,803} 63. 216,206 236,307} 109.3 83,109 ae 
1920 200,000} 521,455]  267,588|| 467,095|| @58,423) Marine and Motor, Galveston.......... a151,880|\ 55,594 36.6 |\ @143,292|\ 96,407} 67.3 049,020} 34.2 | (1.7: 
1920 200,000} 557,630} 316,202 19,940 8,402| Merchants and Shippers, New York....| 469,223] 232,884] 49. 159,193} 109,902} 69.1 62,825 a 
1920 400,000) 2,774,352} 533,865) #806,741| ¢124,056| U. S. Lloyds, New York............-- 18,883,607] 16,341,891] 71. 13,407,538! 12,653,909 77.9 {1,542,313 60,000 
AMERICAN COMPANIES TRANSACTING BOTH FIRE AND MARINE INSURANCE 
si l 173) 
Increase in | Ratio . 
Surplus {| Marine | Marine | Gross Gross Net Net Net Marine 
Year as to Re- Re- Marine | Marine Marine | Marine | Marine | Expenses Dividends 
Ending} Cash Admitted | Policy- | insurance | insurance Name and Location of Company. | Premiums.} Losses Premiums.| Losses Losses | Incurred Paid. 
Dec. | Capital. | Assets. | holders. | Reserve. | Reserve. Paid. Incurred. | to. Pre- 
Si. in Year. miums. 
$ $ $ $ $ io $ $ $ % $ % $ 
655,225|{ —5,175 { 7,703,156|{ 5,586,530 3,354,798 { 2,582,158) 77.0 \ 
1920 | 5,000,000] 40,872,542] 15,214,910|\ a691,776|\ 186,323) Aetna, Hartford...................... \a1,877,175|\ @805,155 a1,429,246|| a844,143] 59.1 |/1t1,454,211| 30.4 1,200,000 
1920 | 1,000,000] 7,482,210) 2,614,093] 245,263 29,793] Acricultural, Watertown.............. 1,676,168] 1,253,744 1,397} §546,739} 68.2 1290,716} 36.3 200, 
1920 | 1,000,000} 5,398,966] 2,106,356] 138,675] / 036] Alliance, Philadelphia.............. |. { 738,960/f 545,319 681,074} 649,332) 95.4 |f 157,837) 23.2 131,250 
a210,975|| @133,505 a) 245,502 a429,934|| a279,384| 65.0 a169,271| 39.4 
75,375|  —30,222 { 1,176,755/! 388,779 395,783|{ 267,309] 67.6 138,036] 34.9 
1920 | 2,000,000] 16,424,415] 4,906,181]| @504,443|\ @280,860] American, Newark................... \@1,107,157|| 283,395 a911,677|\ @368,858} 40.5 a361,691| 39.7 400,000 
1920 | 1,000,000) 3,456,177| 1,959,547 466 084] American Alliance, New York..........| 516,432] 218,353 10,785 81,469] 14.3 14,327| 40.1 200,000 
1920 | 1,0007000} 6,795,796] 2,022,854] 313,972) 175,462! American Central, St. Louis....... 830,568] 427,659} 51.5 672,422} §305,800] 45.5 1226,631} 33.7 20,000 
1920 | 1,000,000| 4,753,646] 2,392,997] 120,570/ —23,252| American Eagle, New York... |. . 969,300] 437,950] 45.2 | 214,325] §197,387| 92.1 158,914) 27.5 | 140/000 
uise74)/ — 74.47  lat’ear'3z2la1,wseel| 68:6 | a2za'sesl| alaeais| 66.2 | m2iz.s04| 3 
1920 500,000} 2,904,674) 1,137,714)| a68,144|\ 68,144) American Equitable, New York... .. -. . | \@1,641,322| \a1,043,821 6 a224, a148,414 . , 1.3 108,000 
1920 |  200'000| 1,205,905} '700,905|° 64,719 9,910| Assurance Co. of America, New York.” .| 265,627|115,173| 43.3 130,746. §57.417| 43.9 132,114] 24.6 
{ 613,083// 109,940 f 6,412,968 4,763,473 74.3 Foon 1,343,186 s7.3 { 880,127] 37.5 
1920 | 2,000,000] 11,896,417] 3,724,512|\a1,254,307|\ @347,589| Automobile, Hartford....... 03,243,515} \a1,453,693| 44. ,238,191)\a1,655, a 02,345,721] 72.4 200, 
0 Bia aaa na 1-0 a7 516 2,658,394, 64.1 |} 2,220;884| 2'057,136| 92.3 732,880} 32.9 — 1 
1920 | 1,000,000 -13,613,964| 4,626,014|\ a519,365|\ 59,473] Boston, Boston....................... \a1,466,346|| @516,187| 35.2 |\a1,098,796|| 465,963} 42.4 330,100], 30.1 280,000 
{  87,747|{ 26,317 { 626,198 463,008 74. 3 SZ a 300,603 70. q { 87,419] 20.5 
1920 | 1,250,000] 7,346,652] 2,263,447]) @159,391]\ @35,567| C ey | @466,689|\ @183, 39. 4 al96, : 109,259} 32.9 144,910 
} ata} Se ae «64. -«995: > 30,930| 39,212| 126.8 30,930|/ 39.212] 126.8 |f ...... RS 
1920 250,000} 597,608) 406,247],  5,572|| 5,135] Central States, Wichita...............|\ @24895]\  @10,821) 43.5 a12,363|\ 6,178} 50.0 428} 3.4 14,388 
1920 | 1,000,000] 2,938,138] 1,716,004 16,554] —55,928| City of New York, New York... 424,464| 422,048} 99.4 43,259] §98,103] 226.8 113,358} 30.9 00,000 
1920 400, 2,109,194 942,706] 429,295] 121,922! Columbia, Jersey City................ 1,386,435] 840,218] 60.6 908,855} 787,251] 86.6 328,503) 36.1 50,000 
(  -7,2451f —1,588 { 43,093|/ 15,736] 36.5 |{ 36,524 12,846] 35.1 |f 5,391] 14.7 
1920 500,000] 4,371,581] 1,778,505 1,940|| 16,216] Commonwealth, New York............|\ @404,074]| @148,372] 36.7 || @303,880}\ a167,213} 55.0 |\ @138,165| 45.5 50,000 
1920 750,000] 4,640,812) 1,359,142] 172,270] 159,093! Concordia, Milwaukee................| 601,804) 202,221) 33.6 489,287|  §188,633] 38.6 143,829] 8.9 93,750 
1920 | 1,000,000] 12,142,182] 4,266,588} 217,884] —17,829| Connecticut, Hartford................ 957,123] 525,009] 54.8 810,547} §506,025| 62.4 1222,670] 27.5 250,000 
1920 | 10,000,000] 40,857,877] 19,047,272] 924,962!  288,021| Continental, New York............... 3,259,950] 1,742,545] 53.4 1,666,712} §1,026,350} 61.6 1627,779} 37.7 — |2,000,106 
1920 500,000] 3 264,973) 1,798,316] ......|  ...... Detroit F. & M., Detroit.............. ; ,508| 182.4 911 424) 46.5 262} 28.8 70,000 
1920 500,000] 1,737,321] 844,976 19,413} —11,104! Dixie, Greensboro.................... 68,518 50,087; 73.1 55,685 59,164) 106.3 432,688] 777.0 29,949 
42,517|{ 10,518 { 307,899 170,069| 55.2 se4.ees { 172,360 65.3 
1920 | 1,000,000] 3,267,662] 2,077,116 a6,444|\ 1,893) Equitable F. & M., Providence......... |\, ,¢315,016)\ 113,746) 36.1 a15,566|\ 6,917 : 499,592 75,000 
1920 | 1,000,000} 6,405,419} 2,338,350] 1,397,328] —146,959| Federal, Jersey City.................. 13,498,680/ 8,405,211) 62.3 | 3,944,542) §2,020,125] 51.2 | 11,310,651 230,000 
1920 | 200,000} —_ 726,190) — 290,460) 20,003 598] Federal Union, Chicago............... , 156,098 ’ 73.3 51,006) §37,460) 73.4 114,345 20,000 
1920 | 2,500,000] 27,863,468} 8,186,208] 919,222} 269,718] Fidelity-Phenix, New York............ 2,694,322| 1,495,737] 55.5 | 1,649,122) §973,754|] 59.0 1618,534 750,000 
102,176|{ —5,240 { 961,313|f 816,489) 84.9 547,588] 418,088} 76.3 |f 116,964 
1920 } 1,000,000] 16,189,923} 4,871,596]| @210,492|\ @127,617| Fire Association, Philadelphia.......... | a614,985)| 233,670) 38.0 |\ @455,552)| a283,106; 62.2 || 174,827 400,000 
1920 400,000} 3,305,135) — 893,634 56,590 ,590| Fire Reinsurance, New York........... 111,324 17,300} 15.5 106,526] §16,764) 15.7 136,811} 34.6 | ...... 
1920 | 3,000,000] 24,238,621] 8,192,075] 3,529,423) 957,576) Firemans Fund, San Francisco......... (18,610,280) 13,420,444) 72.1 8,990,931] §6,064,988] 67.4 | 12,939,218 630,000 
7180) , 10. 104 { ee OO ond ao 0 { 7 3,17: 
20 37,042 CG! SCID, coe ee j f ies, Indi is...|\ 10, k al0, ; EO UL esse ode 173 
19 150,000 437,04 197,009 \  saesal} —3e.3é0 Firemen and Mechanics, Indianapolis } 609°600|/ 46974471 77.0 433,692 311470} 71.8 |) 
1920 | 1,250,000] 9,733,169] 3,336,742|\ @150,709|\ 264,439] Firemen’s, Newark................... | 4336,235/\ @150,444) 44.7 || @317,781|\ 127,713) 40.2 |f 79,799} 10.6 | 300,000 
| eee, | Meee J yo { i a { By { 13,293 Le f 7,045| 33.4 
1920 500,000] 3,606,322] 1,141,796|| @17,593/\ 3,778] First Reinsurance, Hartford............|\ , 943.4 al6, 38. , a3,935} 9.0 |\ 13,911} 32.0 25,000 
,275| 2,079,32 3 283,050 klin Fire, Philadelphia............ 4,531,035) 2,511,327; 55.4 | 1,061,064) §518,663) 48.9 1345,789| 32.6 180,000 
| ey eee ee ee a ( 1,076,756|/ '767,950| 71.4 |/ '658,785|/ “456\907| 69.3 | 110'358| 18.1 
1920 | 1,000,000] 10,100,510] 3,713,140|\ a460,947|\ 454,229] Glens Falls, Glens Falls............... \a1,596,062)| 669,178} 41.9 || @921,893)\ 696,897} 75.6 || a121,649) 13.2 240,000 
1920 700,000) 42,765,374] 12,061,312] 2,987,144] 636,811 Globe and Rutgers, New York......... 9,116,497| 5,339,121) 58.6 | 7,643,306) §4,671,491/ 61.1 349,237) 4.5 420,000 
1920 | 1,000,000} 2,201,324) 1,211,491 26,499| —82,145| Globe National, Sioux City............ 273,138} 154,781; 56.6 01,800} §151,422) 75.0 175,467) 37.4 | ...... 
214,898|/ 98,959 { 2,128,534] 929,013} 43.7 |{ 1,264,205 776,746] 61.5 |f 565,383) 44.7 
1920 | 10,000,000} 40,853,912] 20,013,906]\ a799,147|\ 358,958] Great American, New York............ \a2,059,632/| «875,409 42.5 a1,549,774/| 0998,440} 64.4 |) 483,033, 31.2 /1,500,000 
1920 400, 1,158,758} 729,893 7 | Great Lakes, Chicago................. 183,334 P| ie Se eer] eee aase, pe eaeaes hee Wak. 
1920 | 1,000,000} 6,999,464] 1,972,569) 253,033 43,794| Hanover, New York................-- 939,509} 454,118) 48.3 638,946] §354,632) 55.5 177,050} 12.0 100,000 
1920 | 4,000,000] 55,591,729] 17,023,069] 1,062,035 78,993| Hartford, Hartford.......... <...c....| 5,563,763) 2,426,124) 43.6 | 4,136,677/c§1,954,746| 47.2 | 11,618,884 ; 1,200,000 
1920 | Mutual 94,276 24,265 66,882 8,901) Herman Farmers Mut., Iron Ridge, Wis. 52,936 26,726} 50.5 549 Seieet 49:6 Ec caccal, aces. cae 
1920 j PUESSES COT ISG os conf js essere Horie, Wardyeesccsccssccces.cccsescc] leeehecp ‘see sie —2,617| §18,624) .... | ...... 151,377 
1920 | 6,000,000] 65,843,336] 22,279,941] 2,581,961] 835,719] Home, New York............... eee 10,459,089} 5,208,118 5,690,915] §3510,836} 61.7 | 12,400,586 1,500,000 
1920 500,000} 2,905,016} 808,495] 186,285) —181,944| Home Fire and Morne, San Francisco. . are ry i Benen 1s a 2 —— wiakas 
‘ 9 7 '027| Hudson, New York.............0.+++- , x ; ; ; et Se 
ee ee ee f 126,008 36,394 icin ap { 1,326,852|/ 1,066,434 f rion 582,566] 85.4 |f 159,148 
1920 | 700,000| 2,723,896] 1,100,263]{ «309,788|| @156,287| Importers and Exporters, New York....|\ 979,477)\ 369,171 \ a749,305]\ 365,797} 48.8 || 312,869] 41.7 | ...... 
7 dence, Philadelphia............ 19,600 2,367 17,696 §2,367| 13.4 14,455 10,000 
1920 200,000} 457,471; 300,076 , ae weil Independence, Philadelp /12,602'3371 8,607'355 9,438°770 6.396129] 67.8 |f 2,908°836 
1920 | 5,000,000] 41,781,008] 16,418,638 otiaal a677,800| Ins. Co. of North Amer., Phila......... \a2,849,387 | \a1,022,235 2,286,347) \a1,283,365| 56.1 || 4850,809 920,000 
| 
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Chicago National Life Insurance Co. 


CENTURY BUILDING, STATE AND ADAMS STREETS 
JUST LICENSED BY ILLINOIS STATE DEPARTMENT 


First 10,000 shares sold, over $100,000 deposited 
with State 


WANTED—First-class Agency man; must be of undoubted experience and ability. 


APPLICATIONS—considered from reliable stock salesman on new issue—20,000 
shares—best of leads furnished. 

















LM i 
FE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


In Business Since 1862 


Insures all classes of selected lives, issuing policies on 
the ordinary, intermediate and industrial plan at all 
ages. It also insures against total and permanent 
disability. Policies of the company are made secure 
by reserves maintained on the highest standard, with 
additional contingent reserves providing protection 
against all emergencies. Information and Advice on 
any matter relating to Life Insurance is Available at 
any time through the Agencies or Home Office of this 
Company. 


Founded 1865 


THE PROVIDENT LIFE 
AND TRUST COMPANY 
OF PHILADELPHIA 


Penna, 


Vice-President Coolidge says ‘Look well then to 
the hearthstone; therein all hope for America lies.”’ 


The man who is looking well to his hearthstone is 
very apt to take out an endowment policy. It will 
carry out his purpose for his home if he dies, and it 
will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift 
upon his children the provision for his own old age. 


Fourth and Chestnut Sts. Philadelphia, Pa. 














ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN- 
DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 
SPECTATOR. 


Single copy 15 cents 1000 copies....... $25.00 
100 copies..........$4.00 5000 copies. ......100.00 
500 copies.......... 15.00 10,000 copies. ......180.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


PORTRAITS AND OPINIONS OF TWELVE 
LEADING STATESMEN 


A Most Valuable and Convincing Leaflet 
Containing 
Strong, Unequivocal Endorsements 
of Life Insurance Protection 


Sold in quantities to Companies and General Agents 
as follows: 


PRICES: 
100 copies..........$4.50 1000 copies. ......$30.00 
500 copies..........18.00 5000 copies.......120.00 
10,000 copies......$225.00 


a” te Spectator Company will send during the year 1921 every 
Life Insurance Agent in the United States a free copy of the 
President and his Cabinet on Life Insurance, who has not received a 
copy of the President’s letter. This will be mailed in a sealed en- 
velope on receipt of 2c stamp, the applicant also to state the name 
of the company he represents. Send in your application at once. 
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T H E S P E i TAT O R Marine Insurance 


December I, 1921 








AMERICAN COMPANIES TRANSACTING BOTH FIRE AND MARINE INSURANCE—Continued 





































































































































































Increase in Ratio Ratio ; Ratio 
Surplus, | Marine Marine Gross Gross Gross Net Net Net Marine Marine |__ 

Year as to e- Re- Marine Marine | Marine Marine Marine | Marine| Expenses | Expenses | Dividends 
Ending) Cash | Admitted | Policy- | insurance | insurance Name and Location of Company. Premiums. — es Premiums. Morons! ag Incurred :. bn al Paid. 

ital. | Assets. | holders. | Reserve. | Reserve. aid. | Pre- c - | to i 
a om in Year. miums. miums. Premiums} 
ee 2 of 

. ' ; ; ‘ 7 ; ha 176,527|/ 3,587 ‘’s {s hee vx . 
1920 | 1,000,000 5,026,232} 1,558,131 90,845 —3,625] Ins. Co. of Pennsylvania, Phila......... ; _—— | ye poy: on yy by a58,752| 32.2 59,757 
1920 | 100,000] 333,388} 162,403 168,128 ’ 37,041] Iowa Manufacturers, Waterloo......... \ 09,719 52229 22.9 f 57.081 3502 21-2 | 198,394] 48.5 7,000 

r 83,237 42,909 357,017|/ 235,12 5. 296, , , 

1920 600,000} 1,705,690 922,274|\ 34,072|\ a34,072} Knickerbocker, New Moe coves ncieenes \a1,174,335) | a141,433 12.0 { a122,650 a96,202| 78.5 tag 706 | =a bey + 
1920 500,000 1,194,549 7) | i rere Massachusetts F. & M., Boston........ 639,072 758,277] 118.6 172,689 $404,270 234.2 < 26. 30, 

{  7,611]f 335 i f 40,969] 11,719] 28.6 35,233|/ ‘'10,569} 30.0 { 5,108} 14.5 
1920 | 1,000,000] 4,060,816) 1,947,315}\ @181,690|| 34,081 Mercantile Ins. Co. of Amer., N. Y..... | 480,718) | 192,345] 40.0 363,379] \ | @221, 11) 61.1 tno? aa ¢ —_ 
1920 400,000] | 4,438,633} 1,631,729 96,071| —8,166] Merchants Fire, New York..........-- 459,991] 186,707; 40.6 345,701 §179,524} 51.9 2,4 85,000 

s , 2 r ' 

1920 | 1,250,000} 7,511,473) 2,655,023 94,512 16,571] Milwaukee Mechanics, Milwaukee. .... 634,987} 506,379} 79.7 412,011} §266,444] 64.7 172,603) 17.6 187,500 
1920 | Mutual 685,547 158,787)... af OE Mut. Fire, Marine, and Inland, Phila...) ......]) eee cccak ©... eases, umenas cevsh «Wastes edge” ff eeeeam 

2 ‘ 20,764|{ —103,991 ' ; { 794,425|{ 1,144,989] 144.0 { | 154,329 { 374,663} 242.8 } 1390,632| 47.0 400,000 
1920°| 2,000,000| 27,112,321] 8,318,306]| 830,780) a122,088| National Fire, Hartford. .............. \a2,128,436|| a996,901| 46.8] \a1,740,619/\@1,126,251) 64.7 , 

- ’ , ‘ b 
1920} 100,000 399,951 116,482 ere j pape National F. &7M., Elizabeth........... eo: ere or piper = = Wiis ge | 4 

: 32,75 2,79 f 5 mi) 2 i , ; { . 
1920 | 1,000,000} 12,071,029) 4,505,957)\ @383,704) , a—35,300 National Liberty, New York........... \a1,258,290|\ a751,047| 59.7 { ane bealt a545,663| 68.9 nr oo ae wee 
1920 1,300,000} 7,883,210 2,104,616 64,945 7,951| National Union, Pittsburgh............ per 208,342 we PE j ae Se 70,759 37.9 27, 

° : { 24,049]f 11,202 { 255,¢ 23,5 ; { : 9. { ; 
1920.| 500,000 3,908,460] 1,341,620|\ a163,842|\ 40,792 WNowedk, NEWSGE. .<oc5cec0ccccescsece || a477,025|\ a236,868) 49.6 a347,894|\ @218,019} 62.7 a131,991} 37.9 24,921 
1920 500,000! 2,314,675 714,735} 210,281 2,804| New Brunswick, New Brunswick... .:.. 716,766} 591,554) 82.5 =m F SS oe seaees gabe 69,996 
i salt 201190 9 { "45 81, ’ } 175,117} 26.0 | 239,596 
920 ,750,000| 10,277,227] 4,373,583 a101,547|| 29,190} New Hampshire, Manchester.......... 358 799 156,584; 43.6 a117,424|\ 81,083) 69.1 : ’ 
— 1'000;000 2,351,059} 1,300,661 33,705 —129;166 New Jersey, Newark...............2+- 690,093 687,727; 99.7 506,744 ae 114.0 oe os oy aaue 
1920 | 2,00000u| 15,185,151} 5,750,498 636,568 eo Niagara, eS = ee | 1,006,116 ?’ saa 2.9 es pong 7 107985| 32.6 A 
- 3 51,323|f. —32,946 Bing ( 428,463|{ 279,348] 65. 330, { ‘ : { 

1920 | 2,000,000] 9,318,004 4,126,772|\ #0288128 { *q138,379| North River, New York..............- | a985,857|\ 367,914] 37.3 { a742,322|\ 437,380] 58.9] | 311,825) 42.0 200,000 
' =| 64,973] .... 40,000 

‘ 1,754,982)  G28,895) ' .....-| sss Northwestern F. & M., Minneapolis. . 121,272 24,410] 20.1] «-sweeeee]  'seeeee aka ’ , 
i nee 9,976,838} 2,912,300 388,577] —167,418] Northwestern National, Milwaukee. .... +| 1,271,508 ; 1,342,656 108.6 a F —< -. a =a 200,000 

: { ‘ 98,092] —10,902 ( 551,399] 339,061) 61. { 24, ’ . ’ + 
1920 | 1,000,000} 4,113,634] 2,134,348]|  a90,546|| —_-@8,068/ Old Colony, MORO go ceae ncaa ad | a536,013}\ 202,992] 37.9 a210,812|| @146,122} 69.3 Pr es 80,00 
1920 | 1,000,000] 5,607,108] 2,394,086] 294,473} —50,161) Orient, TA. tcc cc cce es vnvees 886,069] 381,740] 43.1 d620,551| 4§291,027} 46.9 ’ . I 

f  12,370/f | 12,370) ; ( 24,7501 f 245 ol f  24,741/f 245) 9.9 } 
1920 895,700} 1,622,589) 1,105,674)| 69,723)| 69,723 Peninsular Fire, Grand Rapids. ........ | a104,111]\ 8,898 8.5| \ 87,312 \ 20,313} 23.3 — =* pe 
1920 | 1,000,000} 2,322,428) 1,189,542 66,115 66,115| Peoples National, Philadelphia......... 77,097 , ey 40.8 | a = ee . 3 A 
mat Ber 127,551|{ 31,553 ; { 2,794,794] 1,949, 69.8 j 1682 } 
1920 | 3,000,000] .23,629,511| 11,974,421|\ @385,021]| 059,327) Phoenix, ee eT r \a1,143,878|\ a507,469| 44.4] \ @809,977/\ a 61.7 4383,576 23.8 oanes 
1920 475,500} 1,367,839) 855,175 5,749] —14,924| Preferred Risk, Topeka..............- 31,426 24,632) 78.4 ue §2 foe 322 SS 1886,648| 32.5 160,000 
1920 | 1,000,000] 9,734,872 4,011,322| 622,990] 122,992] Providence Washington, Providence....| 4,970,075) 3,440,184) 69.2 2,726,668} §2,006 73.6 , : ’ 
206,633 | 32.9 
( '74,496|{ —21,748 ( 1,492,916] 940,693} 63.0) 628,561|f 473,081} 75.3 { ) 2 
1920 | 2,000,000} 17,044,650] 7,024,199]\ a715,828}\ @125,314 Queen, New Yotls 035-26 500.2262 ces \a2,039,882|| @828,437| 40.6] \a1,597 "796|\ 846, et 53.0 a733,300| 45.9 ee 
1920 | 1,000,000] 3,776,691) 1,857,799] = .....-] eee a of ae } eerg * husaaee Wee? Wal al “és 13, ne §146,5 3 ae ee , 

y "979, 1,001,015 510,082 109 88] Rocky Mountain, Great Valls.......... 1,654 5 3. nn eee, 
pe pi go 11109°937 2,984,089 517,751] —214,202| Rossia of America, Hartford........... 2,560,590] 2,630,257} 102.7 2,046,259) §2,546, 957 124.4 a9 — a 400,000 
1920 200,000} 1,091,617} 625,340 30,646] | —4,946| Safeguard, New 2p eRe 97,150 38,290] 39.4 64,667}  §34,259} 53.0 i on Gee 

5 5 3 aul F ¢ BRE 7 2,549,224 67.6 11,306,091} 34.6 350,000 

920 | 2,000,000] 19,208,257] 6,686,809] 1,059,004) 849,093 St. Paul F. and sas a | Dae 6,855,569] 5,939,779] 86.6 3,771,224] §2,549,22 , ms 
= oa 7,669,544; 2,405,012 230,776 52,750) Security, New Haven................- 804,418 524,084 65.1 ’ ort aee , rey as ee as 100,000 
is f 316,873|{ 270,517] : 0 "1,067,157|{  179,6: 741,870|{ 311, 2. { 00,41 
1920 | 2,500,000] 20,374,875) 6,533,418) \ 0272125 | a60,775| Springfield F. and M., Springfield. ... .. | a767.533|| a281,483| 36.7} | @603,800)\ 0324,204 53.7 ay Ss —_ 
1920 | 500,000] 3,064,194] 1,189,073) 135,243] 67,187) Star, New York......-...---.+--.+++ 652,717| 331,9191 50.8) 414,539) $211,007) 50.9 ; ‘ 
1920 850,000} 2,501,241) 1,393,455) ......))  w.ees Sterling, Indianapolis............-.--. 103,200 59,802] © 57.9 3,154 ma $2,845] "90.2 1914} 29.0 51,000 

: ( " 2,829/f —37,682} (+ 53,697|( * 78,419] 146.1] { 16.693] ™' 78,419) 471.5) | oois55) 4g’ shee 
1920 600,000} 3,067,549) 1,155,616) \a1592,606)\ a199,910} Superior, AMI sukic sp vie onanscd \a2,971,204 a937,568 31.5 en } ones 171 re 02 . A 
is , |  salbacnn alesis ('139'861|f 95,1 8.1 39, : Ae Pies rare 
1920 200,000] 398,396]  274,637}\ a34,944)\ a17,279 Union Indianapolis...........--+++++- \ @76,548|\ 44,623} 58.3) \ 76,548 | 246,138 60.3 \ a4,755 6.2 30,000 

4,886| 27.1 96,000 

92 2,508,684} 1,299,262 5,047 5,047| Utah Home, Salt Lake City............ 18,038 186 1.0 18,038] 3,276) "18.2 , A 
1920 500,000 1,649,727| 757,147 99,251 9,223| Vulcan, San Francisco.........----+-- 413,453| ° 316,738] 76.6 413,453 pomige 67.3 a oe 29,928 
pena 400°000| 1,745,234 700,39 146,055|. —303,237| W ashington Marine, New York........ | 921,096 2,078,676 107.9 —— haere -_ a 588 alae 

78,032|{ 23,600) Lt AS a lr 541,004|f 339, 62. 306,576 892 ; 
1920 | 1,000,000} 10,688,471| 2,577,833 { 139,108 { a27,293| Westchester Fire, New Wilts 2 okiesck it a01,254)| a176,753| 44.0| \ a268,468 \ 172,869} 64.4 112,355| 41.8 250,000 
| | 
FOREIGN MARINE INSURANCE COMPANIES—UNITED STATES BR ANC HES. 
—— —$<—$—<—————————— so on Net Re- 
atio atio mittance 
| Tnereese Gross Gross Net Net Ratio to H. O. 
= D Admitted yng ini Re- Gross Losses Losses Net Losses Losses | Expenses | Expenses} (—) 
Ww mi _ e 2 * a 7] ° rT e 
— ; are pena Policy- | Reserve. | insurance Name and Location of Company. | Premiums.| Paid. a ag Premiums.| Incurred. * a Incurred ee Receipts 
=) holders. Reserve : : 

7 | in Year. miums. miums. H. O.(+) 

—_—_—_— | a | , or or 
$ $ $ § $ 75 90,76 43,533| 73.1 | 1410,773| 31.8 

1920 | 200,000} 1,555,435 545,823 398,614 129, 186) Alliance, London. ......---.+-+++++ ei et Wye 7 \aeeiee s020 280 a H eanaeal “a2 — 
1920 200,000} 2,394,910} 879,150} 278,695 32.160| British and Foreign Marine, Liverpoo 6, po lage iors 765 "50'886|  '§66°019| 81.9 126,716| 33.1 fry 
a | Soa 47.453 258350| 51.770 3,353 em MT, and F, Tokto aaa 448664 206.638} 46.0 |  427,137| §192,546| 45.1 | 109,696] 25.7 | +150,000 

g ‘ —8, y M. 1. and f., LOKIO....+-+-- 70K ; Ui 20.0 é = me ye 
0 | poy 1,116, 933 422/438 261/204 34,706| Indemnity, NM co accecnorcnns< 2,499,434] 1,690,795) 67.6 965,995} §715,763 74.1 1323,424| 33.5 33,303 
= : ,993,327| §1,492, 49.8 | 11,110,886] 37.1 

1920 | 200,000} 3,204,933 1,241,805 781,353 259,776| Marine, | EOC OPT LCC E EET 6, ee ry yr : 2 Oo po § (08 ro a . vase 185 = 
1020 | 200,000] 608,476] 347,208] 76,876) _ SURE > ain... a 999'550|  220°349| 73.6 | _ 238,586] §207,931] 87.2 159,270| 24.8 pasa 
1920 | 100,000 4,255,480 686,023 601,256 "133'235 Scandinavian American, Christiania. 3,049,689] 2,756,916) 90.4 2,554,202] 2,440,210} 95.5 849,485} 33.2 |+380,999 

| 157,457] f 676 ( 1,289,496|{ 665,421) 51.6 { 1,094,782) { a be 336,138} 30.7 
f oe ) 7 ¢ 2,585 | | 46 SE) | Paes Jaa — 
1920 400,000] 2,436,374} 940,999 - it a......| Second Russian, Petrogra “1 ee geet \ aoe \ sone oy ( oes - ( 5259 ro ure nsyisaal 63/3 91,500 
1920 200,000] 391,025} 261,941 1,420|' 1,420} Norwegian M. and TS Sandefjord......|  9755| 722086| 95.4 |  452,574| §425,808| 94.1 | 102,233] 22.6 | —53,488 
1920 | 200,000 607,600 388,568 74,715 15,330} Ocean tie — Rfasiacaeies eat ie0'100| | 68:8 375°224| 233'679| 62.3 186°310| 23.0 a 
1920 | 200,000) 734,820) 506,187) 500,25 Kony rene gE 11,050'570| 4,578'901| 41.4. | 2,232,041] §1,130,341] 50.6 | 11,009,716] 45.2 | +62)585 
1920 | 1399,6: ool, 743, 20 Sea, Liverpool. ..-..--e--seerecereres 1,008, 2,018, : rt 29 9 , %. 
1990 300 00 3,592,480) 1,713,682 367,618] —300,377 Standard, Liverpool........--+++-+++- 7,672,445| 3,708,003} 48.3 3,295,907 13,102} 67 684,337} 20.8 948,491 
7 251,920] §974,817| 77.9 | 1341,063] 27. 
1920 | 200,000} 1,154,079] 417.102] 80.970) — 18,063) Glan Frrey, Liverpool. ==. | 4530 tor] 2477470 ae | 13150138 M74.630), 64.3 7iboud| 47.3 trees 

1920 | 200,000] 1,675,326] 608,356] 318,800] 100,280) Thames ine, Liverpool... ---=>=-- | $839.07] Sag6'es8| 66.2 | 1033;710| 773,342 74.8 | 377,354] 36.5 | -+255,297 
1920 200,000) 1,416,640 636,021 195,379 48,605| Union Marine, Liverpool. ......----++- pig "733 023 78.6 577,138| §484,094 83:9 1169229} 29°3 der 
1920 | 200,000} 1,062,221 368,404 94,844, —65,650) Yang Tze, Shanghai Dp nces cr. | 932, 33 023 , , 5 P 5 1 

(Continued on page 33) 
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te Great Amemioanyiuiual * por mgd 
is in prospect 


for The Great 
American. The 
general busi- 
a ness depression 
- Which has 
swept the coun- 
try has not af- 
fected Great 
American busi- 





MANSFIELD, OHIO 
Ohio’s Largest and Strongest ness. It was 


Automobile Insurance Company never better. 











HOME LIFE INSURANCE CO. 


New York 
WM. A. MARSHALL, President 

The 61st Annual Statement shows admitted Assets 
of $40,465,508 and the Insurance in Force $212,- 
483, 100—a gain for the year 1920 of nearly $27,000,000. 
The insurance eflected during the year was nearly 
$43 000,000. The amount paid to policyholders 

during the year was over $4,196,000. 

FOR AGENCY APPLY TO 


GEORGE W. MURRAY, Superintendent of Agents 
256 Broadway, New York 

















The Farmers and Bankers 
Life Insurance Company 
Invites Inspection—Inquiry of Integrity 
It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company, 


HOME OFFICES: WICHITA, KANSAS 








A NEW BOOK BY 
WILLIAM ALEXANDER 


THE PROSPEROUS AGENT 
Characteristics of the successful life insurance 


solicitor 
Per copy, card board, $1.00 Red cloth, $1.50 








OTHER BOOKS BY 
WILLIAM ALEXANDER 


EDUCATIONAL SERIES 
1. What Life Insurance Is and What It 


Does 
Text book, or primer, dealing with the fundamentai 
principles on which all sound life insurance rests. 
Price $1.50 
2. How to Sell Insurance 


Primarily for the guidance of inexperienced agents. 
Price $2.00 


3. The Art of Insurance Salesmanship* 
A series of practical hints on canvassing, to stimulate 
the thought of both experienced and inexperienced 
agents. 


*The third volume of this series will be published on or 
about January 1, 1922. 

















_ W. W. LANE, Secretary 


THE LAFAYETTE LIFE INSURANCE COMPANY 


LaFayette, Indiana 


Our Copyrighted Service Pension Agency Contract Builds a Future for Agency 


Managers. 
They All Like It—That's Why They Stick. 
Address Home Office. 


W. R. SMITH, Supt. Agencies 


Fine Opportunities and Territory 


A. E. WERKHOFF, President 








WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, IIl., Mo., Minn., 
Ark., Okla., Texas, and Kansas. 


Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., St. Louis, Mo. 


--.R FOLDER 
SHOWING ELABORATE DISPLAY 

















THE EUREKA LIFE INSURANEE COMPANY 
of 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Vice-President 
J. HOWARD IGLERART, Medical Director 


JOAN C. MAGINNIS, President 
H. LEISHEAR, Jr.» Sec’y & Treas. 
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HOW T9 ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 


Orders and remittances should be sent to 
THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New York 
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Interstate Automobile Barred from Kansas 

The Interstate Automobile Insurance Com- 
pany of Rock Rapids, Ia., has been barred from 
doing business in Kansas. The company has 
been in financial straits for some time, and the 
department has had considerable trouble with it 
lately in securing prompt settlements of the 
claims against the company. It was on ac- 
count of the failure of the company to pay the 
claims promptly that the department revoked the 
certificate of authority and notified the agents 
not to write any more business in Kansas for 
this company. 

Federal Surety Enters Three States 

The Federal Surety Company has recently 
been licensed in Alabama, Michigan and Colo- 
rado. It has appointed the A. W. Payne, Jr., 
Agency Company of Denver as its general 
agents for the State of Colorado. It intends 
to place three general agents in Alabama and 
about eight in the State of Michigan. This 
makes fourteen States in which the company is 
licensed to transact business, and in addition it 
operates in the District of Columbia and is 
licensed by the Federal Government. 
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The Utah State Supreme Court has ruled in 
the case of Clyde Parry, an employee of the 
Utah Fuel Company, who claimed compensa- 
tion for injuries sustained in the course of his 
employment, that the Industrial Commission -was 
right in awarding Parry full compensation. The 
fuel company contended that as the mines were 
working only two days a week the injured man 
was entitled to only a third of the compensa- 
tion he would have been entitled to had the 
mines been working full time, and an appeal was 
made to the Supreme Court. 


The Utah State Industrial Commission has 
been called upon to decide what is an agricul- 


’ tural occupation within the meaning of the 


State workmen’s compensation law. A sheep- 
herder named Davis, in applying for compensa- 
tion, said he was stricken with snow blindness 
while taking care of his employer’s flocks on the 
desert and claims that he is entitled to benefits 
under the law. The Supreme Court of the State 
has already decided that employees of threshing 
outfits, even when they are doing a “custom” 
business, do not come under the act, which ex- 
cludes agricultural labor. It is expected that 
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the Supreme Court will have to decide the 
sheepherder’s case too. 


Pan-American Enters Sub-Standard Field 

The Pan-American Life Insurance Company 
is announcing to its field forces that it is per- 
fecting arrangements to enter the sub-standard 
field, and that also, beginning about February 1, 
it will open a department for the issue of health ° 
and accident insurance. 
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Net Re- 

; Increase Ratio Ratio Ratio | mittance 

Year ; : Surplus {| Re- in Gross Gross Net Net Marine | to H. O. 

Ending} Deposit | Admitted as to insurance |_  Re- Gross Losses Losses Net Losses | Expenses | Expenses (—) 
Dec. | Capital. | Assets. Policy- | Reserve. | insurance Name and Location of Company. Premiums.| Paid. to Gross | Premiums:| Incurred. | to Net Paid. | to Net | Receipts 
31. holders. Reserve Pre- Pre- Marine from 
in Year. miums. miums Premiums|H.O. (+) 
$ $ $ $ $ $ $ % $ $ Q $ % $ 

1920 400,000} 2,529,375) $39,018} 205,068} 141,269] Baltica, Copenhagen...............++- 1,053,661} 496,259} 47.1 856,208] §444,300} 51.9 1155,782| 18.2 +6,064 

1920 200,000} 2,209,039} 533,009 22,519 2,348) British America, Toronto.............. 51,994] 65.6 61,902}  §45,935} 74.2 123,521] 38.0 |—226,907 

1920 200,000} 726,089} 493,224 10,749]... British General, London............... i 2,272| 6.8 24,301 4 9.2 19,938} 40.9 | ...... 

1920 200,000) 3,507,179} 921,822] 251,535 98,262) Caledonian, Edinburgh................ 824,249] 292,351] 35.4 518,260] §241,295] 46.5 1200,703} 38.7 |—102,791 

1920 400,000} 1,110,432} 602,511 56,992 51,726) Century, Edinburgh.................. 188,037 20,292] 10.8 113,080}  §16,543] 14.6 130,208} 26.7 |—106,643 
{ 230,9171f 127,300 3,774,692|{ 1,690,410) 44.8 |{ 1,659,037/f 1,045,840] 63.0 587,337| 35.4 

1920 400,000] 14,249,901 eniaanns | 498,608} \a—283,574) Commercial Union, London............ a1,472,197|| a928,501} 63.1 |\a1,014,890|\ 884,727} 87.2 362,822} 35.8 |—805,865 
110 —341 16, 2,881} 17.6 15,84 559] 3.5 3,822} 24.1 

1920 400,000} 5,032,435}  993,192}\ @167,777|\ a167,777| Eagle Star and British Doms., London..|\ @440,572|\ 84,621) 19.2 a369,725|\ 139,367) 37.7 a14,790| 31.0 |—648,037 

1920 200,000) 1,656,946} 803,810) 25,952 25,952) Law, Union and Rock, London......... 70,331 4 26.5 53,705} $18,499) 34.4 122,973] 42.8 —13,937 
277,393] —42,193 3,628,602|{ 2,629,734) 72.5 { Le atal 1,364,319} 82.0 { 526,027} 31.6 

1920 400,000) 7,502,641) 2,612,921 { a175,610|\ a144,300| London Assurance, London............ a482,259|\ 123,771] 25.6 a367,314|\ a152,104) 41.4 a178,898| 48.7 | +183,800 

1920 200,000) 7,652,939} 3,053,342} 427,370} 121,976] London and Lancashire, London....... 1,223,170} 478,485) 39.1 929,887} §429,419} 46.2 1446,265) 48.0 +10,770 

1920 400,000} 19,598,895] 4,547,062} 641,804 95,858] Liverpool, & London & Globe, Liverpool.| 2,916,936] 1,627,667] 55.6 | 1,461,966] 801,036] 54.8 1510,480} 34.9 |-1,904,283 

f 25\f 740,449] 99.2 741,353|{ 866,378} 116.8 

1920 400,000} 3,349,399] 567,019 70,147} —251,810] National, Copenhagen................ \ 15,802 a1,248 7.9 a15,802 a1,248 7.9 211,689} 27.9 | +224,734 

1920 400,000} 2,483,492] 955,573 26,447 20,642) New Zealand, Auckland............... 259,067} 161,257; 62.2 131,502 63,681} 48.4 129,511| 22.4 —7,751 

1920 400,000] 4,188,003) 826,117 55,599] —435,760) Norske Lloyd, Christiania............. 1,566,887} 2,181,794) 139.3 | 1,066,809) 1,637,956) 153.6 229,934) 21.6 +550 
{ 13,055|f + —1,525 { 187,013 { 40,207} 29.3 { 57,620 { 17,035} 29.5 { 10,137] 17.6 

1920 400,000} 12,422,291] 3,804,588]\ @231,924|| 16,748] North British and Mercantile, London. |\ 4640,006|\ 266,615} 41.7 a463,849|| 270,086) 58.2 195,269} 42.1 |—310,828 

1920 400,000] 1,038,481} — 850,138 31, 2,063} North China, Shanghai................ 256,772| 205,724) 80.1 202,626 156,044) 77.0 57,100] 28.2 —8,105 

1920 400,000} 9,567,157) 3,117,395} 287,974 91,205] Northern Assurance, London.......... 813,975] 392,863) 48.2 575,368} §357,071} 62.1 1249,915| 43.4 | +507,222 

1920 400,000} 2,217,741] 871,332} 104,175] —108,058] Norwegian Assurance, Christiania... ... 1,287,658} 1,098,860) 85.3 | 1,014,595) 848,093) 83.6 248,114) 24.4 | ...... 

1920 400,000} 2,542,311) 813,699] 196,343] —345,810] Norwegian Atlas, Christiania.......... 1,306,957| 356,120} 27.3 622,529} §325,153} 52.2 153,978) 26.6 | | x22. 

1920 400,000} 5,327,801} 1,289,253 304,761 61,344] Norwich Union, Norwich.............. 1,966,239] 1,128,428 57.4 1,216,167} §833,963} 68.6 1445,152} 36.6 —79,965 

1920 400,000} 6,361,681] 2,018,723]  216,743|—1,597,463| Phoenix, London..................... 794,515} 264,106} 33.2 443,684| §181,650| 40.9 123,618] 50.4 |—189,374 

1920 450,000} 531,696} — 460,084 10,591 7,014} Queensland, Sydney................+- 184,439 27,593) 14.9 65,376] §14,365; 22.0 | ...... te +12,082 

1920 400,000] 21,107,731} 5,146,335] 1,228,505] 193,278] Royal, Liverpool....................- 5,466,775| 3,038,278] 55.6 | 3,010,810) §1,920,453) 63.8 | 11,433,369] 47.6 |—215,300 

1920 400,000} 5,610,815} 1,591,819] 447,483 96,180} Royal Exchange, London.............. 3,502,587| 2,357,953] 67.3 1,425,618} §959,242) 67.3 553,011) 38.8  |+1,454,159 

{ 401,547 { 313,896] 78.2 { ppm | 284,915] 75.0 

1920 400,000} 8,336,152) 1,914,952 70,721 22,896| Skandinavia, Copenhagen............. | @51,551)| 10,216) 19.8 a51,551/\ 10,216) 19.8 491,839} 21.3 | +111,812 

1920 200,000} 1,137,534] — 678,920 5,234] | —3,295] State Assurance, Liverpool............ 193,656] 125,982} 65.0 11,857} $11,755) + 99.2 15,127) 43.2 | +134,338 

1920 400,000} 4,596,298] 2,851,058} 228,020 31,204] Tokio Marine and Fire, Tokio......... 2,643,643) 2,319,858] 87.7 954,475] §786,146) 82.4 1408,222} 42.8 | +349,587 
178,415|{ —29,037 (eek 833,287 48.7 { 892,071 { 918,232} 102.9 { 613} 2.2 

1920 400,000] 7,795,395] 1,781,411|\ a673,355|\ a321,134| Union, Canton...................665+ \a1,804,874|| @620,915) 34.4 {\a1,342,069)| @826,759) 61.6 346,481) 25.8 |+1,370,790 

1920 400,000] . 2,643,888} 291,219] 203,824 23,456] Union Hispano Amer., De Seguros, Hav.| _ 975,645] 388,266] 39.8 880,531] 672,401} 76.4 1263,102} 29.9 |—171,318 
137,922] f —164,997 2,661,131|{ 2,410,702} 90.6 { 821,676 { 1,412,756] 171.9 |f 5,009 .6 

1920 400,000] 5,279,511 1,734,843] ert a4,331| Western, Toronto..............eeeeee a15,208]| 3,354) 22.1 10,312 ooh 632.6 fL ....-- +420,830 














a Automobile business. § Net losses paid. * Estimated. c Motor vehicle premiums, $2,328,639; losses, $1,039,358. d Motor vehicle premiums, $619,419; losses 
$325,992. e Motor vehicle premiums, $212,234; losses, $172,349. J Expenses paid. ¢ Includes automobile. 
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Public Accountant 











HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





Actuarial 





Actuarial 








SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 














Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 


surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 


A Policy Saved is a Policy Made 





“Life Insurance Service’’ 
10 So. La Salle St. 
“20 Years’ Experience Backs Our Service” 


THE OTIS HANN COMPANY, lac. 
Chicago, Ill. 











MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street CHICAGO 
Telephone Randolph 7684 











SOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents, 


Box 351 


San Juan Porto Rico 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 





W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 
NEW YORK 


25 FRANKFORT ST. 








W. R. HALLIDAY 


CONSULTING 
ACTUARY 


INSURANCE EXCHANGE CHICAGO 

















FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume-Mansur Bldg. 
Hubbell Building 





JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 




















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. 

Temporary money advanced on strictly private 

arrangements. é 
All communcations held personal and confidential. — 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 























Actuarial 


JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 





256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 














FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. . 


CONSULTING ACTUARIES 
35 Nassau Street New York 











T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 
Complete Rate Books Formulated 


a er 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bidg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











Insurance Examiners and Adjusters 




















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1108 CHICAGO 
Telephone, Harrison, 3384 








FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 





Telephone Walnut 3761 
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LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment, 


R. L. NASE, 

Adjuster for Casualty Companies 
1110 Mutual Bidg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Carolina 
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ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
19 Jackson Place, N. W. Independent Life Building 











WORKMEN’S COMPENSATION AMEND- 
MENTS 
Wisconsin Industrial Commission Publishes 
List of Changes 

A bulletin containing the workmen’s compen- 
sation act with amendments made by the 1921 
legislature and with annotations by the Indus- 
trial Commission was issued this week by the 
commission. This publication gives, not only 
the text of the law, but explanation of its pro- 
visions as well. It also contains the rules of 
practice of the Industrial Commission and the 
forms used in the administration of the com- 
pensation act. A table for computing compen- 
sation due is also given, as well as a table show- 
ing the present worth of future payments where 
a lump sum settlement is approved. 

Probably the most 
to the workmen’s compensation act, adopted by 
the last Legislature, was the increase in the 
maximum wage for purposes of computing 
compensation to $26.00 per week. This makes 
the new maximum weekly compensation $16.99, 
instead of $14.63. Another important amend- 
ment provides that injured employees who are 
receiving training to rehabilitate them, under 
the direction of the State Board of Vocational 
Education, are entitled to maintenance during 
such period of training, not exceeding twenty 
weeks, in addition to their other compensation. 
Allowance for maintenance, however, cannot 
exceed $10.co per week. 





Bootlegger Policy Suggested 

Representatives of several bonding and insur- 
ance companies have submitted to Commissioner 
J. W. Walker of the Utah State insurance 
department a form of bond for the purpose of 
taking care of the “Bootlegger” risk which the 
insurance companies seek to insure against. 
Under the federal prohibition law automobiles 
engaged in the illicit traffic of liquor are sub- 
ject to confiscation and it is this risk which is 
worrying those interested in the sale of auto- 
mobiles on the “easy” payment plan. In a 
discussion with a Specrator correspondent, Mr. 
Walker said he had not had time to go into 
the proposed bond very thoroughly, and whilst 
he would not say what his action would be, he 
intimated that he might not accept it. The com- 
missioner said he thought it would be almost 
impossible to so frame a bond or policy as to 
come within the spirit and the letter of the law. 
It may be two or three weeks before his decision 
is rendered. Advice of the attorney general 
will be sought, Mr. Walker said. 


The regular monthly meeting of the Casualty 
Underwriters Lunch Club was held at the Union 
League Club, last week, and George L. Cruett, 
of Marsh & McLennan’s office, discussed the 
subject of inter-insurance. 





important amendment 





F.R. STODDARD APPOINTED 





Becomes New York Insurance Head 





WAS FORMERLY SECOND DEPUTY 





New Superintendent Familiar With Duties 
and Favorably Known in Insurance 
Circles—Past Record Excellent 

Colonel Francis R. Stoddard, Jr., of New 
York city, has been appointed Superintendent of 
Insurance for New York by Governor Nathan 
L. Miller. Mr. Stoddard, who has been for 
several years second deupty superintendent, will 
take office as of December 1. He fills the posi- 
tion left vacant by the resignation of Jesse S. 
Phillips to become general manager of the Na- 
tional Bureau of Casualty and Surety Under- 
writers. 

Mr. Stoddard is a graduate of Harvard Uni- 
versity and was admitted to the bar in 1902. He 
became deputy superintendent in 1915 and was 
p'aced in charge of the New York office. His 





Ins. Supt. F. .R. Stopparp, JR. 


duties there have been Jargely of a legal nature, 
involving the interpretation of the insurance 
law. He is an active member of the Republican 
party and was a member of the Assembly in 
1912, 1914 and 1916. In 1910 he served as spe- 
cial deputy attorney general. 

Colonel Stoddard had an enviable record 
during the war, having gone to France in be- 
half of the War Department to study the anti- 
aircraft artillery and was given the rank of 
major. His report was especially commended 
for its completeness and in September, 1919, he 
was commissioned a lieutenant-colonel in recog- 
nition of his extraordinary services. He had had 
previous military experience in the Spanish- 
American war and later as an adjutant in the 
New York State militia on the Mexican border. 

Mr. Stoddard is a member of the Harvard and 
Republican Clubs and is leader of the Republi- 
can party in the Tenth Assembly district. 


APPOINTMENT CONSIDERED FoRTUNATE 
The appointment of Mr. Stoddard to the po- 
sition of Insurance Superintendent is considered 
fortunate by the majority of insurance execu- 
tives. He is well andfavorably known among 
them and they are well pleased to know that 
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PERSONAL ITEMS 








W. F. Dooley has been appointed agency su- 
perintendent of the Continental of New York, 
succeeding J. A. Swinnerton, who has become 
president of the American Eagle. 

_ Dixwell Hewitt of San Francisco, Pacific 
Coast representative of the Hartford Fire, is 
a visitor at the home office at Hartford, Conn. 
He will return to the coast about December 20. 
_ Donald G. C. Sinclair, of New York, who 
is about to be elected a member of the chamber 
of commerce of the State of New York, enjoys 
the distinction of having insured three out of 
every five residents in the large district which 
he superintends in New York city, the popula- 
tion of which probably exceeds 200,000 people. 

David Franklin Houston, president of the 
Bell Telephone Securities Company, of New 
York, was elected yesterday to the directorate 
of The Prudential Insurance Company of 
America. He fills a vacancy in the Prudential 
board caused by the death, last April, of Moses 
Taylor Pyne. 

Vice-President T. Louis Hansen and Superin- 
tendent of Agencies George L. Hunt of the 
Guardian Life Insurance Company of America, 
are back at their desks at the home office in 
New York following a two weeks’ visit to a 
number of the company’s agencies in the West 
and South. The Guardian officers report a 
growing feeling of optimism for the future 
business outlook in the sections visited. 

J. R. Molony of San Francisco, manager of 
the Western branch of the affiliated AZtna com- 
panies, is being favorably mentioned in Cali- 
tornia political circles as Republican nominee 
for the governship of the State. Mr. Molony is at 
present visiting the home offices of his company 
at Hartford, Conn. He is one of the best 
known insurance men in the West, and will 
make a strong candidate. 

George D. Bennett, manager for the Ogden 
and Northern Utah district of the Metropolitan 
Life of New York, has resigned. Mr. Ben- 
nett, who has been in the life business for thir- 
teen years and has also served the company in 
a managerial capacity at Spokane and Aber- 
deen, Wash., says he was obliged to relinquish 
the position on account of continued ill health. 
He obtained his first experience at Salt Lake 
City. Besides supervising a large staff, Mr. 
Bennett has been a large personal producer. 

Louis A. Cerf, New York, manager for the 
Mutual Benefit Life of Newark, will be elected 
a member of the chamber of commerce of the 
State of New York, at its monthly meeting. 
Mr. Cerf was born in Jackson, La., in 1864, and 
twenty years later entered the employ of the 
New York Life Insurance Company as a so- 
licitor at Corsicana, Tex. In 1885 he wrote 
about $1,000,000 of insurance; he later took the 
State agency for California, subsequently be- 
coming inspector of agencies for the South. 
In 1896 he was elected vice-president of the 
Covenant Mutual Life of St. Louis. Four 
years later the company reinsured in the 
Metropolitan, and in 1904 Mr. Cerf took the 
general agency of the Mutual Benefit Life at 
New York. 








a man with some knowledge of the business 
has been chosen for the place. The importance 
of the appointment has caused insurance men to 
await the announcement of Mr. Phillips’ suc- 
cessor with some anxiety, especially since there 
has been no inkling of who might be selected. 
There is no doubt but that Mr. Stoddard’s ap- 
pointment has caused general satisfaction. 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

kield Supervisors who can produce business and instruct Agents. 

Salary and commission. 








LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, §SHREVEPORT, LA, 





MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 

DANIEL BOONE, Jr.; Secretary 


DANIEL BOONE; President 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘Iwo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SpPEcrTaTor, 
P. O. Box 1117, New York City, N. Y. 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate benefit from date 
of issue and are up-to-date in every respect. 

ORDINARY POLICIES contaia a valuable TOTAL AND PERMA} 
NENT DISABILITY Clause and DOUBLE INDEMNITY features and 
are guaranteed by State endorsement. 

A Home Life policy brings peace of 
mind to the man who loves his family. 


BASIL S. WALSH, President P. J. CUNNINGHAM, Vice-Pres. © 
JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treas. 


Independence Square, Philadelphia, Pa. 











In Its 77th 
Year 


Incorporated 
1844 








CAN YOU BEAT IT? 


{ A DIRECT connection with an established 
company—with a contract paying 

§ SUBSTANTIAL FIRST YEAR COMMIS-= 
SIONS 





The Policy of Protection Plus Pecuniary far-sightedness Is Pre- 
eminently STATE MUTUAL. 

Our agency organization places honest service rendered the acme of 
all insurance attainment. 


STATE MUTUAL LIFE ASSURANCE COMPANY 


Worcester, Massachusetts. 


B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies. 


—A-2ZCHAOVIO Z> 


¢ SPLENDID RENEWAL COMMISSIONS 

q LIBERAL CASH ALLOWANCE 

{Territory and contract under which 
General Agencies may be established. 


We have such a proposition to offer in some choice territory 


The MINNESOTA MUTUAL LIFE INS. CO. 


Address in confidence, E. S. Albritton, 2nd Vice=Pres., 
The Agency Dept., Saint Paul, Minn. 


Sa 2ZSCHAOVIVO Zp 

















1857 1921 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 








Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio. 
Indiana and Illinois, 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 

















WANTED: PRODUCERS OF GOOD BUSINESS IN 


INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 














